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WTO, trade will be the major driver of
development in the 21st century. Thus, it is necessary that the countries
must facilitate trade reforms and remove trade barriers to help the
Least Developed Countries (LDCs) to benefit from multilateral trade.
In the last two decades, the global trading system has helped to reduce
the gap between developed and developing countries. It has helped
developing countries with the integration into global production
through supply chains (global value chains: GVCs), increase besides
helping to prices of agricultural goods and natural resources. The
interdependence of the world economy which also played a major role
in preventing an outbreak of protectionism during the 2008 financial
crisis.
Major trade reforms were introduced in the international trading arena
20 years ago. It is seen that though trade is a great leveller, but barriers
still remain. So far as India is concerned, the main policy barriers
which India faces include tariffs and customs procedures, foreign direct
investment (FDI) restrictions, local-content restrictions, treatment of
intellectual property (IP), taxes and financial regulations, regulatory
uncertainty, and other non-tariff measures, such as unclear legal liability,
price controls, and sanitary and phyto-sanitary standards.
Reforms had played a major role in the broad economic expansion
globally. But over the years, there has been a significant fall in the
productivity gains from these reforms and thus arises the need to update
the rules and implement a new generation of trade reforms. The new
reforms need to be there to boost global trade and thus are essential for
development. Trade reforms will increase external competition in
product and services markets. They will also encourage key infrastructure
investments and spur innovation through research and development
and “learning by exporting”. Reinvigorating trade is an “essential-tohave” to help prevent the “new mediocre” of low growth over a long
period as emphasized by Christine Lagarde, the Managing Director of
IMF. Hence, it is essential for the international trading community to
push for trade reforms as part of a comprehensive policy package to
lift growth and employment.
(Dr. Surajit Mitra)
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Trade Barriers in South Asia
Asma Khatoon* and Badar Alam Iqbal**

1. Introduction
South Asia is gradually
becoming a very important and
large market in the world
economy. Also having larger
population in the world and
interacts with eight countries
(i.e., Afghanistan, Bhutan,
Bangladesh, India, Maldives,
Nepal, Pakistan and Sri Lanka)
through trade. International
Trade helps neighboring
countries to take comparative
advantages worldwide by
exporting their surplus goods
and services to other countries.
Different trade agreements are
signed by the countries to
eradicate trade barriers and
conflict of interests. This paper
attempts to highlights the trade
barriers which are hampering
the flow of trade of goods and
services among South Asian
countries. The paper further
recommends suggestions for
successful regional integration
related to Trade Barriers.
JEL Classification: F1, F10
Keywords: Trade Barriers,
SAPTA, SAFTA, South Asia,
Trade Agreements.
* UGC-JRF Fellow, Department of
Commerce, Aligarh Muslim
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OUTH ASIA is gradually
becoming a vital and large
market in the world economy.
Regional approaches and mutual
actions are necessary to achieve
their development goals. The
benefits from pursuing regional
cooperation and integration are
myriad, as it is a procedure by
which a country’s economic
system becomes more regionally
interconnected,
reducing
poverty, rapidly increasing
economic growth and raising
country’s employment level. It
helps to decrease growth gaps
between developing countries
through
regional
trade
integration, closer financial
relations, supply chains as well as
speeds up growth of slower
economies. Regional integration
expands the national markets and
productions and advances
intraregional investment and
trade in services. To achieve
equitable growth, nations now
require extended markets,
together with advancement in
infrastructure, energy and
connectivity and integration into
international systems. These
solutions are particularly relevant
for many South Asian countries
that have small economies, large
populations or are land locked. It
is difficult for developing
countries (such as Nepal,
Afghanistan and Bhutan) to
arrange funds for big projects
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like infrastructur for making a
regional approach more attractive. Linking small economies
with more advanced economies
can unravel the benefits of
assemblage and scale economies
and
multiply
investment
prospects and growth remote to
the current hub of development.
Regional cooperation was
initiated formally in South Asia
with the establishment of the
South Asian Association for
Regional Cooperation (SAARC) in
1985. Since its inception regional
cooperation has further advanced
and extended especially in
preferential trade areas. The
establishment of South Asian
Preferential Trading Agreement
(SAFTA), which was officially
adopted by the 12 th SAARC
Summit held in Islamabad in 2004,
is an important milestone
towards improving the regional
integration in South Asia. It is
expected to open up the South
Asian regional economies for the
betterment of the lives of the
people and reduce the regional
poverty (Pant, Pradhan and
Gartaula, 2013).
The SAARC is a political and
economic organization in South
Asia. It was established by
Bangladesh, India, Bhutan, Nepal,
Maldives, Pakistan and Sri Lanka
on 8 December 1985. Afghanistan
became a member of SAARC on
3 April 2007 on demand of India
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on 13 November 2005. The reason
for the establishment of SAARC
is to provide platform to the
people of Southern Asia to make
joint efforts to promote
agreement, conviction and
understanding among states.
The aim of WTO is to
facilitate the free trade among
member countries. But the issues
of
restriction
on
trade,
customers’ safety, human rights
and environmental harms are
prominent in developed and less
developed countries.
After the failure of its
implications, an alternative
regional trade agreement (RTA)
was established in WTO and then
developed
countries
and
developing countries moved to
regional trade agreements or
bilateral trade agreements.
SAARC was entered in regional
trade agreement in 2004. Before
entering in the RTA, South Asian
Preferential Trading Agreement
(SAPTA) was formed in 1993 and
later changed into South Asian
Free Trade Agreement (SAFTA)
on 6 January 2004 at the 12 th
Summit at Islamabad (Ali and
Talukder, 2009).
This study highlights the
main trade barriers among South
Asian countries and recommend
suggestions for successful
regional integration related to
Trade Policy issues, Non-Tariff
Barriers (like Visas, Transport
bottlenecks, Communications,
Banking, Information exchange),
etc. This paper has been
segregated into six sections. First
section gives introduction about
South Asian Countries. Second
section deals with the review of
studies already carried out based

2

on trade barriers in South Asia.
Third section presents an
overview of different trade
agreements which are signed by
the countries to eradicate trade
barriers and conflicts which assist
to increase trade. Fourth section
discusses about tariff barriers,
non-tariff barriers, barriers to
trade
facilitation
and
infrastructural constraints. Fifth
section give recommendations
for successful regional integration
related to Trade Policy issues and
Trade Barriers. Finally, section six
deals with the conclusion of the
study.

2. Review of Literature
Hoda and Rai (2014)
investigated the causes for India’s
poor contribution in productionsharing networks and make
recommendations to improve the
investment climate and adjust the
policy framework for quick
development
of
Indian
manufacturing. The authors also
discuss about the shortcomings in
the
domestic
investment
environment that have made
India less attractive for foreign as
well as domestic investors in
comparison with East and South
East Asian countries. They used
primary
data
and
took
interviews
of
senior
representatives of multinational
firms that are manufacturers of
original equipment (OEMs) in the
Asian region and have a
substantial presence in regional
production networks. They also
discussed trade barriers and the
gateway infrastructure and
logistics costs on which
international
production
networks
are
critically
dependent.

Rahman,
Moazzem,
Chowdhury, and Sehrin (2014)
analyzed connectivity initiatives
between Bangladesh and South
Asia and Southeast Asia and
propose
suggestions
for
strengthening those initiatives
with a view to reaping the
benefits. The study also deals
with the state of customs, trade
facilitation and trade finance with
a view to identifying the gaps in
cross-border soft infrastructure.
The study identifies five key areas
where concrete action from major
stakeholders
is
required:
(i) mobilizing the necessary funds
for building physical infrastructure; (ii) identifying and
sequencing
of
priorities;
(iii) cross-border coordination;
(iv) building human resources to
manage cross-border mega
projects; and (v) building supplyside capacities to benefit from
connectivity-driven regional
market opportunities. Lastly,
they assess the factors that could
impede or encourage deeper
regional connectivity and
integration and summarizes the
relevant policy recommendations.
Taneja, Prakash and Kalita
(2013) examine India’s role in the
South Asian trade integration and
the challenges that remain in the
areas of tariff liberalization, nontariff barriers, transport and
connectivity and inter-country
transit. It attempt to compile the
plethora of bilateral and regional
issues
that
have
been
documented extensively in the
literature, including the authors’
publications on these issues which
were based on secondary data
and information collected
through
primary
surveys
conducted in all the South Asian

FOCUS WTO, July-September 2015 (Vol. 17 No. 3)

Prime Focus

countries. Based on the analysis,
the paper draws a roadmap to
prioritise India’s agenda for
future regional integration.
De, Khan and Chaturvedi
(2010) review the South Asian
countries' bilateral, regional and
multilateral commitments in
transit and evaluate the
performance of some important
land customs stations (LCS)
dealing overland trade in South
Asia sub-region. Primary data
have been used and carried out a
field survey among selected LCSs
in both sides of the border in the
sub-region. The relative efficiency
of border corridors is measured
with the help of Data
Envelopment Analysis (DEA).
They conclude that South Asian
countries have promoted bilateral
transit agreements/arrangements that are not consistent with
all other commitments on trade
facilitation and with the objective
of reducing trade barriers.
Pohit and Mukhopadhyay
(2009) attempted to construct the
indices of Trade Barrier for major
South Asian countries, namely
India, Bangladesh, Sri Lanka,
Pakistan and Nepal. The study
focuses on trade relationship
between India and South Asian
countries. The primary surveys
are conducted in South Asian
countries, i.e. India, Bangladesh,
Sri Lanka, Pakistan and Nepal.
The respondents of surveys are
exporters, importers and freightforwarders, who are engaged in
trade between India and South
Asian
partner
countries.
Questionnaire is grouped into
broad
parameters,
subparameters
and
sub-subparameters. The broad parameters are categorized into types

of barriers, i.e. General barriers,
Road transport related barriers,
Rail transport related barriers,
Sea transport related barriers, and
Air transport related barriers.
They used composite index for
computing trade barriers. Lastly,
they gave suggestions to
overcome from trade barriers.
De, Khan and Chaturvedi
(2008) discussed about the transit
and trade barriers in Eastern
South Asia. The objective of the
paper is to assess potential gain
of a regional transit with special
emphasis on Eastern South Asia
sub-region, i.e. Bangladesh,
Bhutan, India and Nepal. They
conducted a field survey to carry
out on selected border crossing
corridors in the sub-region. They
used data from 2001 to 2006 for
exports of four Eastern South
Asian countries, i.e. Bangladesh,
Bhutan, India, and Nepal and
Data Envelopment Analysis was
used to evaluate efficiency of the
border corridors in Eastern South
Asia. They conclude that the
performance of the nine border
points examined has improved
over time and there has been a
positive development in border
Customs stations.

3. Trade Agreements
International trade is the vital
way for developing trustable and
peaceful relationship with
neighboring countries. Different
trade agreements are signed by
the countries to eradicate trade
barriers and conflict which assist
to increase trade. South Asia also
interacts with large population of
eight countries through trade.
International Trade helps
neighboring countries to take
comparative
advantages
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worldwide by exporting their
surplus goods to other country
that needs the goods. Some of the
trade agreements are discussed
below. They are:
3.1 South Asian Preferential
Trade Agreement (SAPTA)
In 2006, India, along with
Bangladesh, Bhutan, Maldives,
Nepal, Pakistan and Sri Lanka,
signed the South Asian Free
Trade Agreement (SAFTA) under
the aegis of the South Asian
Association
for
Regional
Co-operation or SAARC (Afghanistan was included as a member
in 2007). The main aspect of the
agreement was a reduction in
tariffs by all members under a
tariff liberalization program
(TLP), except on items that are
included in the Members’
sensitive lists (Taneja, Prakash
and Kalita, 2013). The contents of
SAPTA are: least developed
country, contracting state, serious
injury, threat of serious injury,
critical circumstances, sectoral
basis, direct trade measures,
tariffs, para-tariffs, non-tariff and
products (Alam, Amin, Farooqui
and Akram, 2011). Members are
agreed for removal of para-tariffs
and non-tariff barriers and the
adoption of trade facilitation
measures to eliminate barriers to
cross-border movement of goods
(Taneja, Prakash and Kalita, 2013).
The contracting states established
the South Asian Preferential
Trade Agreement (SAPTA) for
the promotion of mutual trade
and economic collaboration
among these countries and it is
governed by the requirements of
SAPTA and also by the legislation
mentioned in its structure by the
Contracting States.
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SAPTA is governed in
accordance with the following
principles:
(a) SAPTA shall be based and
applied on the principles of
overall reciprocity and
mutuality of advantages in
such a way as to benefit
equitably all Contracting
States, taking into account
their respective levels of
economic and industrial
development, the pattern of
their external trade, trade
and tariff policies and
systems;
(b) SAPTA shall be negotiated
step by step, improved and
extended in successive stages
with periodic reviews;
(c) The special needs of the Least
Developed Contracting States
shall be clearly recognized
and concrete preferential
measures in their favour
should be agreed upon;
(d) SAPTA shall include all
products, manufactures and
commodities in their raw,
semi-processed and processed forms (Ministry of
Commerce and Industry).

traded goods to zero by the year
2016. SAFTA also is promoting
conditions of fair competition in
the free trade area, and ensuring
equitable benefits to all
Contracting States, taking into
account their respective levels
and pattern of economic development. The aim of SAFTA is to
establish a framework for further
regional cooperation to expand
and enhance the mutual benefits
and to solve the disputes. South
Asian Free Trade Agreement
(SAFTA) includes: concessions,
direct trade measure, least
developed contracting state,
margin of preference, non-tariff
measures, para-tariffs, products,
SAPTA, serious injury, tariffs,
and threat of serious injury.
The
basic
principles
underlying SAFTA are:
(a) SAFTA will be governed by
the provisions of this
Agreement and also by the
rules, regulations, decisions,
under-standings
and
protocols to be agreed upon
within its framework by the
Contracting States;

(b) The Contracting States affirm
their existing rights and
obligations with respect to
each other under Marrakesh
Agreement Establishing the
World Trade Organization
and
other
Treaties/
Agreements to which such
Contracting States are
signatories;
(c) SAFTA shall be based and
applied on the principles of
overall reciprocity and
mutuality of advantages in
such a way as to benefit
equitably all Contracting
States, taking into account
their respective levels of
economic and industrial
development, the pattern of
their external trade and tariff
policies and systems;
(d) SAFTA shall involve the
free movement of goods,
between countries through,
inter alia, the elimination
of tariffs, para-tariffs and
non-tariff restrictions on
the movement of goods, and
any
other
equivalent
measures;

TABLE 1
TRADE AND TRANSIT ARRANGEMENT IN SOUTH ASIA

3.2 South Asian Free Trade
Agreement (SAFTA)

Agreement

Type

MFN

MFN Transit

GATT Signatories

India-Bangladesh

Bilateral

Yes

No

Yes

The Objective of South Asian
Free Trade Agreement (SAFTA)
is to promote and enhance mutual
trade and economic cooperation
among Contracting States by
eliminating barriers to trade in,
and facilitating the cross border
movement of goods between the
territories of the Contracting
States. The seven foreign
ministers of the region signed a
framework agreement on SAFTA
to reduce customs duties of all

India-Nepal

Bilateral

Yes

Yes

Yes

India-Bhutan

Bilateral

Yes

Yes

India - Member,
Bhutan - Observer

India-Pakistan

Bilateral

No

Pakistan-Afghanistan

Bilateral

Yes

Yes

Pakistan - Member,
Afghanistan - Observer

Bangladesh-Nepal

Bilateral

Yes

Yes

Yes

Bangladesh-Bhutan

Bilateral

Yes

Yes

Bangladesh - Member,
Bhutan - Observer

Bhutan-Nepal

Bilateral

Yes

No

Nepal - Member,
Bhutan - Observer

4

Yes

Source: UNESCAP (2007), De, Khan and Chaturvedi (2008).
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(e) SAFTA shall entail adoption
of trade facilitation and other
measures,
and
the
progressive harmonization of
legislations
by
the
Contracting States in the
relevant areas; and
(f) The special needs of the Least
Developed Contracting States
shall be clearly recognized by
adopting
concrete
preferential measures in their
favour on a non-reciprocal
basis (Ministry of Commerce
and Industry).
All countries of South Asia
are members of WTO except
Bhutan. The trade in South Asia
is conducted on most favoured
nation (MFN) basis following
regional (SAFTA) and the
bilateral trade agreements. As
shown in Table 1 that all countries
have bilateral trade agreements
of sub-region and mutual
understanding on transit except
India and Bangladesh and Bhutan
and Nepal. National legislation
manages and controls the
movement of goods and vehicles
and a series of bilateral transit
and trade agreements and, in
certain cases, also “ad-hoc”
arrangements deriving from
intent between certain country
pairs for mutual cooperation. An
example of this mutual
cooperation is the movement of
Bhutanese goods through Indian
Territory, which is governed by
the stipulations contained in the
“Agreement on Trade and
Commerce” between the two
countries and an attached
Protocol (De, Khan and
Chaturvedi, 2008).
Table 2 depicts that there has
not been any significant increment
in the intra-regional trade among

the South Asian countries.
Similarly, Figure 1 provides a
portrait of intra-regional trade
shares of South Asian countries,

which clearly shows that the
growth in intra-regional trade
among South Asian countries has
been very slow.

TABLE 2
INTRA REGIONAL TRADE OF SOUTH ASIAN COUNTRIES, 2000–2012
Countries

2000

2005

2010

2012

60.20

220.04

576.29

676.44

Afghanistan
Total Trade with South Asia (US$ mn)
Trade share with South Asia (%)

7.89

6.67

6.46

7.03

Total Trade with World (US$ mn)

763.08

3,299.82

8,922.15

9,624.77

1,018.46

2,109.14

4,299.85

5,366.56

Bangladesh
Total Trade with South Asia (US$ mn)
Trade share with South Asia (%)

6.98

9.44

9.7

9.51

Total Trade with World (US$ mn)

14,590.35

22,345.32

44,309.8

56,411.11

Total Trade with South Asia (US$ mn)

NA

NA

NA

NA

Trade share with South Asia (%)

NA

NA

NA

NA

Total Trade with World (US$ mn)

NA

NA

NA

NA

2,015.33

5,612.02

10,107.26

14,245.76

Trade share with South Asia (%)

2.17

2.36

1.76

1.81

Total Trade with World (US$ mn)

92,963.7

238,100.2

573,709.2

785,441.4

102.09

143.61

200.3

217.08

Bhutan

India
Total Trade with South Asia (US$ mn)

Maldives
Total Trade with South Asia (US$ mn)
Trade share with South Asia (%)

21.95

17.02

14.92

13.37

Total Trade with World (US$ mn)

465.16

843.62

1,342.09

1,623.21

Total Trade with South Asia (US$ mn)

892.2

1,778.2

2,625.04

3,870.01

Trade share with South Asia (%)

38.94

61.69

58.9

53.49

Total Trade with World (US$ mn)

2291

2,882.6

4,457.06

7,235.34

Nepal

Pakistan
Total Trade with South Asia (US$ mn)

534.67

1,444.5

3,557.23

3,360.62

Trade share with South Asia (%)

2.73

3.48

5.46

4.34

Total Trade with World (US$ mn)

19,605.38

41,468.87

65,173.13

77,479.48

795.16

2,475.36

3,146.47

4,552.06

Trade share with South Asia (%)

6.55

16.24

14.11

16.78

Total Trade with World (US$ mn)

12,146.78

15,246.83

22,293.75

27,128.11

Sri Lanka
Total Trade with South Asia (US$ mn)

Source: Asia Regional Integration Center (ADB).
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exports. Removing NTBs can not
only help to improve free trade,
but also develop communities and
poverty reduction across South
Asia (Bhunia and Nataraj, 2014).

FIGURE 1
TRADE SHARE OF SOUTH ASIAN COUNTRIES (%)

4.1 Barriers to Trade
Facilitation

Source: Prepared by the researcher.

4. Trade Barriers
Any policy or regulation that
restricts international trade is
called trade barriers. These may
be embargos, import duties,
import licences, etc. These
barriers are the cause of low
trade among South Asian
countries. Tariffs mean customs
duties included in the national
tariff schedules of the Contracting
States. Non-Tariff Barriers
(NTBs), whether from the export
or import side, or restrictive
legislation are hampering South
Asian trade. The complete
elimination of NTBs would yield
a 1.6 per cent increase in intraregional trade under the
Agreement on SAFTA, according
to a study by CUTS International.
The majority of NTBs come from
technical barriers such as food
sanitation
and
labelling
requirements, which make up
86.3 per cent in the SAARC
countries. Poor infrastructure is
another major barrier; creating

6

restrictions for trucks to move
across borders. The need to
protect agriculture in South Asian
countries creates a challenge to
reduce NTBs related to export
prohibitions on agricultural
goods. Other NTBs, such as
customs,
procedural
and
packaging requirements can
affect specific sectors, including
pharmaceuticals and food

Barriers to trade facilitation
can broadly be categorized as
gateway barriers and behind the
border barriers. Table 3 provides
an overview of the barriers that
impede trade facilitation. Table 4
also provides an overview of the
country-specific barriers to trade
facilitation in South Asia. Barriers
to trade facilitation in terms of
documentation requirements,
processing time, and the cost of
importing and exporting goods,
Sri Lanka has the highest ranking
on trade across borders while
Afghanistan
the
lowest.
However, none of the members
of SAARC rank among the top 50
countries on efficiency of trading
transactions. In fact, with the
exception of India, Pakistan and
Sri Lanka, none of the South Asian
countries rank among the top 100
countries, suggesting that

TABLE 3
TYPES OF TRADE FACILITATION BARRIERS
Gateway barriers

Behind the border issues

Customs and other border formalities,
including non-tariff barriers

Quality and cost of transport infrastructure

Transparency of regulations

Availability of multi-modal transport

Efficacy of regulating agencies

Quality of logistical support in hinterland,
such as warehousing facilities

Cost and quality of international
transport links
Quality of international institutional
links such as mutual recognition
agreements and pre-shipment
inspection agreements
Source: (Banerjee and Roy 2010).
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TABLE 4
COUNTRY SPECIFIC BARRIERS TO TRADE FACILITATION
Country

Barriers to trade facilitation

Bangladesh

•

Congested and inefficient major ports of entry

•

No information technology infrastructure to support custom
clearance at the border points

•

Certification requirements

•

Inefficiently run border crossings

•

Restrictions on rail movement of goods

•

Complicated and restrictive visa requirements

•

Long dwell times at ports and border points

•

Several customs clearance requirements

•

Transit restrictions.

•

Delays in customs clearance for cross border rail operations;

•

Lack of trained human resources and physical equipment to facilitate
custom processes

•

Lack of investment in creating new overland link

•

Congestion at existing border points

•

Nagative list approach to Indian imports

•

Absence of land routes

•

Sea travel restrictions

•

Border restrictions and delays in customs clearances

•

Visa restrictions

•

Poorly managed and congested railway system

•

Transit restrictions

•

Poor quality of roads connecting hinterland

India

Nepal

Pakistan

Sri Lanka

Source: Das (2009); Chaturvedi et al. (2010), ADB (2009).

barriers to trade are higher in
South Asia compared to the rest
of the world. An analysis of these
barriers is important to
understand the nature and
extent of reform needed to
improve
intra-regional
cooperation and realize the full
potential of intra-regional trade
(Kardar, 2011).
As can be seen from Table 4,
policy constraints (including
regulatory impediments at
borders and behind the border)

and poor infrastructural links
appear to be consistent barriers
across all five countries.
4.2 Infrastructural Constraints
There are two major
infrastructural constraints to
trade facilitation. First, the
current infrastructure is weak
and poorly linked with the
hinterlands,
leading
to
congestion and an increase in
lead times. Second, there has
been limited investment in

FOCUS WTO, July-September 2015 (Vol. 17 No. 3)

improving
or
creating
alternative trading routes within
the region. Since the majority of
intra-regional trade between the
South Asian countries is
conducted through overland
routes, because most of the
countries are landlocked, the lack
of investment in overland
infrastructure has significantly
added to the cost of trade and
resulted in congestion on
existing trading routes, overland
and by sea. A container can take
as many as 35 days to move from
New Delhi to Dhaka because the
maritime route goes first to
Mumbai on India‘s west coast,
by sea to Singapore/Colombo, to
Chittagong Port in Bangladesh,
and then by rail to Dhaka. The
same container would reach
Dhaka in 5 days if there were a
direct rail link between New
Delhi and Dhaka. Cooperation
between Bangladesh, India, and
Pakistan
in
developing
transport-related infrastructure could have enabled
movement along shorter
overland routes (Rahmatullah,
2010). These barriers to trade
facilitation, with the exception
of constraints to maritime
trade, are essentially barriers
to intra-regional trade, since
the most efficient routes for
intra-regional
trade
are
overland.
Table 5 depicts the Global
Rankings of Quality of
Infrastructure in South Asian
Countries. In port infrastructure
Sri Lanka has the highest ranking
and Nepal has the lowest. Where
as in Rail infrastructure India has
the highest ranking and in Road
infrastructure Sri Lanka has the
highest ranking.
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TABLE 5
GLOBAL RANKINGS OF QUALITY OF INFRASTRUCTURE IN
SOUTH ASIAN COUNTRIES
Bangladesh

India

Nepal

Pakistan

Sri Lanka

Port infrastructure (rank)

113

90

119

73

43

Rail infrastructure (rank)

65

20

-

51

44

Road infrastructure (rank)

96

89

126

65

60

iv. Barriers to Trade via Air
Routes

(-): not applicable
Source: Logistics Performance Indicators, 2009.

i.

Barriers to Overland Trade via
Road Routes

The overland crossings in
South Asia, such as Benapole
(between Bangladesh and India)
and Birgunj (India and Nepal),
are some of the most inefficient
in the world (Chaturvedi et al.
2010). These overland crossings
suffer from inconsistent customs
procedures on both sides of the
border and an absence of
warehousing and quarantine
facilities at the border points.
ii. Barriers to Overland Trade via
Rail Routes
Infrastructural constraints
common to rail routes in the
region include the manual
handling of documentation,
duplication of customs checks,
limited working hours, and
restrictions on movement of
containers, open wagons, and oil
tankers. Other major physical
barriers include inadequate loop
lengths, missing links of shorter
lengths in the borders areas, lack
of physical infrastructure at
interchange points (i.e., the
absence of warehousing and
quarantine facilities), load
restrictions on bridges, and
capacity constraints in certain
sections of the identified
corridors. Additionally, the lack
of
standardization
of
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weak compared not only to
other leading ports on the
continent, but also smaller ports
such as Laem Chabang in
Thailand, where the lead time to
import is 1.54 days (Banerjee and
Roy, 2010).

technologies with respect to
gauges, braking systems,
compatibility of rolling stock,
and so on, has led to limited
investment
in
creating
alternative and more efficient
rail routes between neighboring
countries in the region, raising
the costs of intra-regional trade.
On the Lahore (Pakistan) to
Amritsar (India) rail route a
limited number of wagons are
available
for
transport,
considerably increasing lead
times as well as forcing the rerouting of import traffic from
within India through the more
costly sea route (Taneja, 2007).

Even though air transport
has grown phenomenally, the
SAARC region lags many other
regions in this area. Connectivity
between the regional centers,
especially the capital cities
through direct flights, is still
rather low and many capitals are
not directly connected. The cost
of travel is relatively high
compared to other regions.
Moreover, the region has not
developed
strong
hub
operations for efficient regional
transfers, which would only be
possible if visa regimes between
South Asian countries were
relaxed (Kardar, 2011).

iii. Barriers to Maritime Trade

4.3 Border Crossing Problems

The sea ports currently open
for trading purposes in South
Asia are inefficient and suffer
from significant delays due to
congestion and poor customs
procedures. This is both a
regional as well as an
international issue, since these
ports are used for intra-regional
trade as well as transhipment
hubs for international trade to
and from the region. Ports
including Pakistan‘s Karachi, Sri
Lanka‘s Colombo, and Jawahar
Lal Nehru Port (part of Nhava
Sheva near Mumbai) have seen
improvements over the years,
but their efficiency, as measured
by lead time to import, remains

Considerable difficulties also
exist at the land border
crossings. Besides lack of
bilateral agreements, other
constraints include inefficient
customs operations, lack of
transparency in inspection
procedures, informal payments
and inadequate preparation of
customs documentation by
shippers, etc. None of the
borders yet have online customs
IT connectivity to facilitate
clearances. Banking, medical,
communication, warehousing,
security, and fire fighting
facilities are deficient and
wayside amenities are absent in
many cases. Due to lack of
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adequate parking areas for
trucks, vehicles are parked on
the road creating acute
congestion. At most of the
border points, there is only
one exit route for both
passengers
and
goods
(Rahmatullah, 2010).

5. Recommendations
There are some recommendations for successful
regional integration related to
Trade policy issues and NonTariff Barriers (like Visas,
Transport
bottlenecks,
Commu-nications, Banking,
Information exchange), etc. The
timelines for the lowering of
tariffs to 0 per cent by 2016
under SAFTA are too long and
need
to
be
shortened.
Otherwise, this fact combined
with the absence of any binding
commitment to eliminate the
negative lists in the face of
other bilateral agreements or
overlapping arrangements such
as BIMSTEC, the Indian Ocean
Rim and SASEC (the South Asia
Sub-regional
Economic
Cooperation) will fast make
SAFTA irrelevant. To this end,
India, given its size, base, and
quality of human capital, as
well as its desire to be
recognized as a global player,
will have to take on a
disproportionately
larger
burden by opening up its
markets quickly. In the same
vein, Pakistan should grant
India MFN status immediately
if it is not to be marginalized
in South Asia. There is a need
for rapidly reduce non-tariff
barriers, including a movement
towards a simplified and
harmonized system of technical
barriers to trade and sanitary

standards. Visa restrictions for
people-to-people interaction
and cultural and trade
exchanges should be eased, for
example, by eliminating cityspecific visas prior to entry and
police reporting on arrival in
India and Pakistan. New road
and rail links should be opened,
while the rail protocol should
be amended such that
restrictions
on
wagon
balancing are removed and
wagon availability is improved.
The shipping protocol should
be amended so that third
country and non-national
flagships can ply the MumbaiDubai sea route. This would
help lower shipping costs.
Uninterrupted
telecommunications links are needed
between South Asian countries
to facilitate trade. As there is
evidence
of
anonymous
transactions between trading
partners, payments through
formal channels assume a
greater role. Currently, the
payments system is formalized
through the Asian Clearing
Union which is inefficient, in
that payments are often
delayed.
Institutional
arrangements are needed to
allow state, private, and
foreign banks to participate
freely in banking transactions
(Karder, 2011).

6. Conclusion
South Asian countries abide
very high customs and port
clearance, poor communication
and
transportation
and
regulatory constraints at the
borders. For
integrated
economy they have to reduce
the trade costs and facilitate
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transit. The potential benefit of
regional cooperation is in
making the best of existing
border infrastructure and
developing new connectivity
infrastructure.
In South Asian countries,
the status of trade facilitation
is very low. Trade facilitation
variables have major impacts on
exports, so trade facilitation
should be improved which
results in significant increase in
trade flows. Along with
promoting greater political and
economic integration among
neighboring countries and
tackling shared resource
management issues, trade
facilitation measures, and
simplification of customs
process to boost intra-regional
trade should be insinuated with
priority. Connectivity is important for successful integration of
trade in goods and it required
large investment. However, it
was enormously important for
governments to agree to change
the transport and transit
protocols, building infrastructure which require financial
resources. For development of
South Asian countries there
should be strong relationship.
Governments have to take steps
for improving the trade policy
and reduce the taxes, duties and
charges on imports and exports.
World Trade Organization
(WTO) worked for the
enhancement of trade in underdeveloped countries. SAFTA
plays an important role for
improving trade and helps the
member states to precede their
trade progressively and also give
prompt measures to trade among
South Asian countries.
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Liberalization Process under WTO and its Impacts:
Special Case of Rise of "Invisible Measures"
Murali Kallummal*

Background
Doha Round (DR) with 161
members negotiating on
issues like tariffs, non-tariff
measures, agriculture,
standards, environment,
competition, investment,
transparency, patents, etc.
The DR has witnessed
successes and failures with
only two successful
Ministerial mandates in the
nine Ministerials held till
date - with no permanent
conclusion in sight.
Systemic issues like the
implementation issues
related to transparency and
disclosures under various
WTO existing agreements;
the changed nature of
protection from tariff by
shifting to public policy
instruments; and the lack of
consideration of socioeconomic realities in across
the WTO Agreements while
dealing with global solutions.

* Associate Professor, Centre for
WTO Studies, IIFT, New Delhi.

MULTILATERAL negotiations
on tariffs have a history over
seven decades beginning from
1947, while India is actively
participating since the last three
decades only (from 1986
onwards). The formation of the
General Agreement on Tariff and
Trade (GATT) 1 led to goods
trade being negotiated for
bilateral concessions immediately
after the Second World War in
1947.
Although India was one of the
23 original signatories to the
GATT, India only began its active
tariff negotiations on a
multilateral basis in the eighth
Round of the GATT (Uruguay
Round-UR). By the UR, the GATT
membership had increased to
128. The UR for the first time in
GATT’s history negotiated on a
comprehensive level, issues2 on
agriculture, textile & clothing,
intellectual property rights,
investment, services, etc. It is
important to note that all these
were discussed under a “single
undertaking”3 framework. Tariff
reduction was actively pursued in
the UR like in the previous rounds
of the GATT Rounds. The Round
led to the creation of the WTO
and extended the range of trade
negotiations, leading to major
reductions of 40 per cent tariffs4
with new disciplines on
agricultural subsidies, a three-
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phased agreement which allowed
full integration of textiles and
clothing trade from developing
countries, and an extension of
intellectual property rights.
Presently, we are in the Doha
Round (DR) with 161 members
and negotiating on issues like
tariffs, non-tariff measures,
agriculture, standards, environment, competition, investment,
transparency, patents, etc. The
Round has witnessed successes
and failures with only two
successful Ministerial mandates in
the nine Ministerial held till date,
with no permanent conclusion in
sight. In the context of the next
Ministerial that is scheduled to be
held in December 2015 at Nairobi,
this essay details the impact of
tariff
negotiations
under
agricultural and non-agricultural
goods on India. These are dealt
with under the following twelve
heads:
(1) NAMA and the line-by-line
approach;
(2) Tariff escalation and tariff
peaks;
(3) Erosion of less than full
reciprocity (LTFR) and S&D
treatment;
(4) Plurilaterals, sectorals and the
emergence of inverted duties;
5. Developmental challenges
and
anti-concentration
clause;
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6. Loss
of
revenues;

government

7. Single Undertaking;
8. Agricultural tariffs and tariff
simplification (the process of
Ad Valorem Equivalents/
AVEs);
9. Shifting focus away from
tariffs to public policy
oriented protection;
10. Emergence of non-tariff
measures;
11. Increasing cases of behind the
border measures; and
12. Psychological impact of
having high average tariff
leading to unilateral tariff
liberalization.
An overview of these issues
leads to the conclusion that tariff
liberalization by developing
countries including India could
have severe consequences such as:
large-scale de-industrialization

and increased import dependence; as well as increase in
unemployment, poverty and
hunger; unless these are
accompanied by substantial
market access gains by way of reduction/removal of developedcountry
farm
subsidies,
disciplines on non-ad valorem
tariffs (NAVs) and harmonization
of NTMs and other behind-theborder measures. Therefore, it is
important for India to lead the
way for other developing
countries to ensure that further
tariff liberalization is not taken up
without negotiations on the latter
set of issues with adherence to
S&DT. It is also important in the
WTO negotiations to guard
against the shift in focus towards
public policy-oriented measures
that constrain industrial policy,
which is required for the
domestic technological capability
building required for global
competitiveness.

NAMA and the Line-by Line
Approach
From the Uruguay Round
onwards, the WTO has been
expanding the mandate by
increasing the role of developing
countries. This change was also
evident in the change in the
format of negotiations. Previous
seven Rounds mostly followed
bilateral negotiations and the
format was ‘request and offer’
largely driven by developed
countries exchanging concessions
mainly on industrial goods. This
approach yielded substantial
results in tariff liberalization up
to the Tokyo Round (1973-79) by
way of 13,700 tariff line
reductions and additional
reductions in terms of tariff
commitments worth US$347.4
billion. This happened in spite of
the 5 times increase in WTO
membership from 23 to 102,
which apparently should have

FIGURE 1
DURATIONS IN MONTHS OF THE VARIOUS ROUNDS UNDER GATT/WTO

Source: Compiled by the author based on different WTO sources on the negotiations.
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made it difficult to conclude
negotiations bilaterally. Despite
the success of this approach for
the earlier Rounds, developed
countries
argued
against
following the request-offer
approach during the Uruguay
Round. While developing
countries started to play an active
role in the non-agricultural
market
access
(NAMA)
negotiations in the UR. The
developed countries who were
leading the negotiations went for
the line-by-line approach. In the
DR, we are continuing with this
approach, which was conceived
from the Doha mandate as
explicitly stated in Para 16.
One of the most challenging
aspects of the Doha Mandate has
been this "line-by-line approach"
under the NAMA in conjunction
with the “Single Undertaking”
adopted for tariff reduction/
elimination and binding. This
made the combined negotiations
on agriculture, NAMA and GATS
very challenging for developing
countries and led to the
prolonged nature of the Doha
Round negotiations during
2001-08.
It is evident from Figure 1,
that there has been overwhelming emphasis on tariff
reductions taking the line-by-line
approach has not yielded any
results in the DR. This is because
of the increased polarization
among the members on this issue
as the experience of the UR has
made developing countries
realize the follies of agreeing to
NAMA tariff reductions under
the mandate, while none of the
promised commitments under
agriculture have been met by
developed countries.

Erosion of LTFR and S&DT
Treatment
In December 2008, India was
in agreement to the application of
“Swiss Formula” with a
coefficient of 8 for developed
countries and 20, 22 and 25 for
developing countries. This was
accepted
after
prolonged
negotiations on various options of
formulas: like linear formula; the
Girard or ABI formula5 and the
Swiss formula. The nature of the
Swiss formula was such that if a
developing country opts one of
the three coefficients, that
country’s DR bound under any
given bound rate will remain
below the coefficient. This
completely eroded the mandate
of special and differential
treatment (S&DT) for developing
countries.
The Indian case showcases the
impact of the line-by-line
reduction approach (with a
coefficient of 22) (see Annexure
Table 1). The table above
indicates that the UR bound rates
would be cut by 63 percentage
points to arrive at the DR bound
rate. Accordingly, the maximum
cut for India would be close to 86
per cent and the lowest cut would
be 50 per cent. India’s DR final
bound rates would be cut 29
times that of the US and 20 times
that of the EU. This clearly indicates that less than full reciprocity
(LTFR) and S&D treatment was
not being accorded.

Tariff Escalation and
Sectoral Tariff Peaks
Tariff escalation refers to the
situation where tariffs are zero or
low on primary products in
comparison to value added
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products. Further, when tariffs
escalate with the stage of
processing, the effective rate of
protection, or the tariff expressed
as fractions of value-added after
deducting intermediate inputs
from product value, also
increases. Thus tariff escalation
potentially signals high rates of
protection for value-added or
processed products, and can
inhibit international trade in
these goods. Some cases of tariff
escalation and peaks have been
cited in developed country
markets (Canada, EU, US and
Japan) in the case of the processed
food sector, leather and textiles
& clothing sectors, all of which
are important for India from the
point of exports. There is evidence of tariff peaks in countries
like the US with 3.2 MFN average
tariffs coexisting with sectoral
peak tariffs of nearly 12 per cent
in clothing and 8 per cent in
textiles. Similar examples exist
across countries like Australia,
the EU in fish, Japan in leather &
footwear and South Korea in fish,
leather, textile and clothing
sectors. India has an aggressive
export interest in all these sectors
and its competitiveness is eroded
due to such sectoral peaks.

Developmental Issues of
the Anti-Concentration
Clause (ACC) under the
Swiss Formula
The anti-concentration clause
has been a serious issue particularly
in the context of protecting labourintensive industries. The mandate
on tariff reduction under the DR
Swiss Formula has curtailed the
flexibility provided therein - for
keeping tariff lines unbound or
partially cut – by the application of
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the anti-concentration clause. This
curtails India’s freedom to protect
sectors like hand tools, textiles &
clothing, leather & leather
products sectors, which are
employment-intensive and are
dominated by Small and Medium
Enterprises (SMEs), because they
mostly fall under the same
Chapter.6

Loss of Government
Revenues
In the Indian case, the
revenues earned through tariff
are an important source of
government revenue, which is
vital to carrying out many socioeconomic and developmental
activities by the state. India being
a large market with a growing
middle class (predicted), imports
would surge upon tariff
elimination. Therefore, it stands
to lose if tariffs are eliminated.

Plurilaterals and the
Emergence of Inverted
Duties Structure
It has been argued by some
proponents that sectorals are a
key component of the NAMA
negotiations and an objective
of Para. 16 of the DDM.
Accordingly, some 14 sectorals
are part of the draft text of
December 2008, which cover
nearly 70 per cent of NAMA tariff
lines. 7 India should remember
that the inverted duty structure
that was born in the electrical
machinery and electronic sectors
as a direct consequence of the
Information
Technology
Agreement (ITA) created serious
problems for the development of
the domestic industries in these
strategically important sectors.
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When the ITA agreement got
fully implemented in India by
2005 with tariffs on a significant
number of final goods tariff lines
eliminated, it had a severe
adverse impact on the value
addition process in India
(Kallummal and Francis, 2014).8
While non-mandatory participation is offered as an incentive
under negotiations on plurilateral
agreements, India’s experience
under ITA-1 calls for immense
caution against entering into new
sectorals.

Impact on Agricultural
Exports and Tariff
Simplification (AVEs)
Clearly, the developed
countries were not ready to give
away their policy options and,
therefore, there was a distinction
in the approaches for market
access negotiations for agriculture
and non-agricultural products.
The agriculture also had similar
mandates and actions were
required to address and discipline
some of non-market policies by
strengthening rules and specific
commitments on agricultural
support and protection, and tariff
simplification. However, the
system under the GATT was
continued in the case of agriculture wherein it was subjected
to "softer disciplines".9 The same
has been adopted and continued
through the Agreement on
Agriculture (AoA).
This also got translated into
the WTO negotiation process
under the Doha Round wherein
it was agreed that tariff reduction
in agricultural sector would be
undertaken through a tiered
approach. This was against the
spirit that was visualized by the

proponents of "free trade" as
nearly 60 per cent of the tariff
lines of developed countries were
bound at the non-ad-valorem
rates making it difficult for
developing countries to stay
competitive in agricultural
products. Firstly, due to the very
nature of such tariffs they target
in unit terms (kg/litre/yard,
etc.), and secondly, the impact of
specific duties require analysis
especially in a scenario of
competitive depreciation of
currencies. The uniqueness of the
application of specific duty is that
no developing-country exporter
can achieve competitiveness
through reductions in price below
the specific duty component of
the non-ad valorem tariff.
The NAV duties continues to
stay
for
countries
like
Switzerland, the EU, Japan,
Canada, and the US (Kallummal
2015), 10 while the ad-valorem
component of the tariff remained
relatively unchanged. This clearly
highlights the need to re-open the
forgotten exercise by WTO
members of converting specific
duties to ad-valorem terms,
known
as
Ad
Valorem
Equivalents (AVEs). This also
indicates the need for getting the
WTO to find a speedy solution on
tariff simplification process which
was stalled in 2008.

Tariffs vs Public Policybased Protection
The pace of tariff liberalization
has increased in scope over time
indicating that developed
countries
were
becoming
increasingly confident about
doing away with tariffs and
disciplining non-tariff barriers
(NTBs) like quota, which were
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considered as the main trade
policy instruments. But the use of
other NTMs have been growing
as tariffs and quotas have been
greatly reduced.11 Some of these
have been in the form of public
policies like sanitary and
phytosanitary measures (SPS),
technical barriers to trade (TBT),
environmental
protection,
resource protection and labour
rights, human health, safety,
animal and plant health,
environmental
protection,
labelling for protecting consumers
from deception, etc. This meant
that developed countries have
adopted a new instrument for
protection in the form of public
policies to perform the same task
which was being performed
earlier by tariffs and quotas.
Therefore, tariff reduction and
binding was taken aggressively
by the developed countries
during the period of 1980s to
1990s. But this coincided with an
increase in the use of public
policies like sanitary and
phytosanitary measures, technical
barriers to trade, environmental
protection, resource protection,
labour rights, etc. The developed
countries took to public policies
as a means to safeguard their
domestic
industry
and
consumers, while forcing tariff
liberalization and elimination on
developing countries.

Rise of SPS and TBT
Measures (NTMs)
NTMs encompass all public
policy instruments like labelling
requirements for public health
and containments in food and
feed as well as other measures
which affect the environment.
The use of these measures are on

the rise as the simple average
MFN (ad-valorem) tariff rates are
falling. For developing-country
WTO members, the average MFN
tariff fell from 15 to 6 per cent,
and for Least Developed
Countries it dropped from 16 to
10 per cent.
The WTO-notified SPS and
TBT measures which are a part
of domestic public policy have
proliferated in cumulative terms
from 201 to 17,592 and from 385
to 23,801 notifications respectively between January 1995 and
April 2015 (see Annexure Figure
1). Unlike tariffs, public policy
measure notifications have a
wider coverage in product terms
(see Annexure Figure 2). We can
observe two distinct trends when
we compare the proliferation of
SPS and TBT measures and their
average product coverage. The
pre-2005 phase when there was a
domination of notifications by
developed countries, the product
coverage per notification was also
higher. Clearly, these measures
have much in common as they act
as standards affecting cost and
potential demand (Bacchetta &
Beverelli, 2012).12
In comparison to the
humongous number of notifications by the WTO members, India
maintained 107 TBT and 118 SPS
notifications during January 1995April 2015. What can be observed
is that India had very few
notifications during first decade
after the formation of the WTO,
while in the second decade, it had
consistent notifications under
both SPS and TBT measures (see
Annexure Figure 2). Clearly, India
should have increased the public
policy notifications before
agreeing to reduce the MFN
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average tariff and leaving the
Indian industries vulnerable to
imports from subsidized and
non-market economies. But India
would be faced with a scenario
that such measures would be
difficult to implement as they
have a direct link to the level of
all round technological development domestically. It is therefore
argued, NTMs are not a good
policy option in the short-run - we
need tariffs to protect our domestic
industries, or we need to
harmonize SPS and TBT measures
to international standards.

Increase in Behind-theBorder Measures
The surge in NTMs measures
meant deviation from international standard also increased
along with the international
harmonized standards under
both TBT and SPS measures, see
Annexure Figure 4. Many studies
point toward an increase in
border
measures
across
developed countries. Kallummal
et. all. (2012) and Kallummal &
Gurung (2014, 2015) have clearly
analyzed the impact on India’s
exports to EU and US. However,
there are issues of data disclosure
as the data provided are only in
terms of consignments and not
value and quantity.

Psychological Impact of
having High Average Tariff
Leading to Unilateral Tariff
Liberalization
Despite having higher UR
bound rates, India was bogged
down by the ‘perception’ of
maintaining a very high average
applied tariff rate, so that it
voluntarily cut its applied rates in
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an unprecedented manner.
However, if the facts on market
access provided by India are
examined going beyond the sole
parameter of tariffs, we can
establish that India was one of the
least protected markets. However,
under the WTO, NAMA
negotiations only focused on tariffs
and ignored the surge in NTMs
that have a bearing on public policy
and the application of non-ad
valorem tariffs by developed
countries in the agriculture sector.
This has led to substantial cut in
tariffs by India without adequate
protection in terms of domestic
policy measures and not gaining
additional market access for its
exports.

By Way of Conclusion
India has witnessed eroding
competitiveness in the goods

sector (as reflected in our trade
deficit and the slowdown in
manufacturing sector export
growth) 13 owing to three
systemic issues: implementation
issues related to transparency
and disclosures under various
WTO Agreements; the changed
nature of protection by shifting
to public policy; and most
important of all, the lack of
consideration of socio-economic
realities
in
the
WTO
Agreements. Some serious
course correction is required to
bring balance into the WTO
Agreements which will bring
back the concepts of welfare and
development to policymaking in
the WTO membership states.
Socio-economic realities of the
Third World would need to be
incorporated
into
the
Agreements as parameters for
measuring the true extent of

changes and its implications. It
is important for India to lead
the way for other developing
countries to ensure that further
tariff liberalization is not taken
up without negotiations on the
latter set of issues and adhering
to the true spirit of S&DT. It is
also important in the WTO
negotiations to guard against
the shift in focus towards public
policy-oriented measures that
constrain industrial policy,
which is required for the
domestic
technological
capability building required for
global competitive-ness. There
is a necessity to combine market
access commit-ments with policy
space. All these changes are
called for if we are to work
around the existing Agreements
of the WTO and make the WTO
system more balanced to some
extent.

ANNEXURE
ANNEXURE TABLE 1
NAMA ‘LINE-BY-LINE’ APPLICATION OF SWISS FORMULA AND IMPACT ON INDIA
Most Frequent
Tariff (%)

No of
Lines

Bound
Lines

Unbound
Lines

Swiss 20

Swiss 22

Final Tariff

0

219

219

0

0

0.00

0

0.00

20

151

151

0

10.6

52.90

11.1

50.40

25

531

523

8

11.1

55.70

11.7

53.40

% Cut

Final Tariff

% Cut

35

85

76

9

12.8

64.00

13.6

61.70

40

2026

2017

9

13.3

66.60

14.2

64.50

50*

81

1

80

14.1

70.50

15.1

68.60

60*

1231

1

1230

15.1

75.30

16.2

73.50

130 *

15

0

15

17.3

86.70

18.8

85.50

4339

2988

1351

Number

Average

Total#

4712

43.73

12.91

64.50%

13.77

62.60%

Dutiable

4493

45.87

13.54

67.70%

14.44

65.60%

Note:

* = treatment of unbound lines applied, # = calculated using the respective flexibilities under coefficients 20 and 22 as
indicated by the draft 2008 text.

Source: Based on Ratna R.S. and Murali Kallummal, 2009, “Impact of NAMA on India”, Submitted to the Department of Commerce.
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Trade Measures – Some Recent Trends and Concerns
Rajiv Arora*

Introduction
Though Trade Restrictive
Measures (TRM) over a
period of time have
undergone a shift in usage,
scope, form and impact,
these measures continue to
be monitored closely under
the radar of WTO. The recent
report of July 2015 of WTO
on these measures indicates
some emerging shifts and
trends in usage of such
measures. This article
analyzes this report which
shows mixed signs of better
stability and predictability as
well as concern for enhanced
usage and likely stockpiling
of such measures.

* Director General of Anti Dumping,
Department of Commerce, New
Delhi.
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U

NDER the report and
analysis by WTO, the scope
of Trade Measures includes
Trade Restrictive Measures
(TRM), Trade Facilitation
Measures (TFM) and Trade
Remedial/Protection Measures
(TRPM). ‘Trade Barriers’ which is
also included largely in this scope
of definition has been an area of
great concern and debate right
from the days international trade
gained importance. Trade
barriers can take the form of
either tariff or non-tariff
measures which could be explicit
or exist as a local feature
impacting global trade.
In the initial years, the closed,
inward looking and highly
protectionist
economic
environment, tariffs and nontariff measures existed more as a
matter of generic economic
policy. However, as autonomous
liberalization and globalization
under WTO enhanced, the
structure, requirements, nature
and form of these measures also
underwent structural changes
gradually, as WTO members had
to bring down tariffs in line with
the commitments to WTO,
conform to the stipulated WTO
disciplines of transparency and
adhering to procedures and
standards. As various WTO
disciplines were adopted and
progress made in global

integration, on the one hand the
need to protect domestic
economy due to various
environmental compulsions and
vulnerabilities arising out of
global exposure and intense
competition gained importance
and become a great concern for
all countries. On the other hand,
countries were convinced that
uniformity in standards and
practices in conduct of global
trade would become inevitable.

The WTO’s Current Report
on Trade Measures: An
Overview
The current reporting on
Trade Measures which include
Trade Restriction Measures
(TRM), Trade Facilitation
Measures (TFM) and Trade
Remedial/Protection Measures
(TRPM) contained in the recent
report of WTO of July 2015 to the
Trade Policy Review Body
(TPRB) provides some useful
insights and learnings. The key
findings of this report are that 104
new TRM with an average of
about 15 new measures per
month were put in place during
Oct 2014-May 2015, the period of
reporting. Though the monthly
rate of TRM is stable since 2012,
the overall number of TRM
recorded since 2008 rose to 2416,
with less than 25 per cent being
removed thus leaving the stockpile to 1828. The stockpiling and
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a low removal rate of such TRM’s
becomes a concern for WTO.
Figures 1 and 2 below depict the
above trend.
These TRMs include measures
like imposition of reference/
criterion values on specific
products, temporary increase of
tariff, ban on specific products,
imposition of minimum export
price an select products,

imposition of tariff rate quota,
support schemes for enhancing
local manufacturing of specific
products/industries, financial aid
to specific export schemes (aid
schemes, specific subsidies, etc),
special safeguard measures etc.
While India’s interventions on
MEP, extension in scope of Make
in India, Chapter 3 FTP/EPCG
scheme amendments find a
mention in this compilation,

FIGURE 1
STOCKPILE OF RESTRICTIVE MEASURES
By mid-October 2010

By mid-May 2015
588, 24%

82, 15%

464, 85%

1,828, 76%

546 Measures

SPS/TBT Measures

2,416 Measures

Source: WTO Secretariat.
FIGURE 2
TRADE-RESTRICTIVE MEASURES, NOT INCLUDING TRADE REMEDIES
(AVERAGE PER MONTH)
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USA’s aid scheme on promoting
rural export initiatives, Russia’s
road map to enhance import
substitutions, specific aid schemes
of various European countries are
also listed. It therefore needs to
be noted that various TRMs are
specific, focused and intend to
promote domestic industry by
direct financial assistance or by
specific temporary tariff/nontariff measures like reference/
criterion/MEP price or tariff
increase. Table 1 shows that such
measures are majority of tariff
nature (60%) with imports
accounting for almost 80 per cent
of the total measures. One
expects that majority of such
measures would most likely be of
temporary residency and with
changing trade dynamics get
removed once the need phase
passes away thus keeping the
stock pile of such TRM limited
and manageable.

2014 Mid-Nov. Mid-Oct.
13 - Mid- 14 - MidMay 14 May 15

One of the other important
areas of Trade Measures is
Sanitary and Phytosanitary
Measures (SPS) and Technical
Barriers to Trade (TBT). Under
the SPS Agreement, WTO
members are obliged to provide
an advance notice to introduce a
new/modified SPS measure or to
notify immediately when an
emergency measure is imposed.
The trends in usage of SPS
through various notifications of
measures indicate that share of
developing countries in both
regular and emergency measures
has significantly increased being
nearly 80 per cent. Further, in
regular notifications, 52 per cent
adherence to international
standards mainly food safety is
noted and in emergency
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TABLE 1
TRADE AND TRADE-RELATED MEASURES
Type of measure

Mid-Oct. 2011
to midOct. 2012

Mid-Oct. 2012
to midNov. 2013

118

153

119

48

77

- Tariff

54

106

74

26

52

- Customs procedures

38

25

26

13

10

6

6

7

2

4

20

15

11

7

6

0

1

1

0

5

32

27

36

20

18

8

4

12

7

8

24

11

12

7

1

0

12

12

6

9

14

10

13

6

9

Import

- Tax
- Quantitative restrictions
- Other
Export
- Duties
- Quantitative restrictions
- Other
Other
Total
Average per month

Mid-Nov. 2013
Mid Nov. 2013
to midto midOct. 2014
May 2014(6 months)

Mid-Oct. 2014
to midMay 2015(7 months)

164

190

168

74

104

13.7

14.6

15.3

12.3

14.9

Source: WTO Secretariat.

notifications 97 per cent
adherence
to
relevant
international standards mainly
related to animal health is noted.
The overall share of regular SPS
is almost 90 per cent in the total
SPS notifications. These trends are
depicted in Figures 3 to 5.
The rising share of the
emergency notifications by
developing countries implies that
these countries do not have
extensive SPS regulatory systems
and they therefore need to resort
to new/modified SPS systems.
This therefore cannot merely be
viewed as protectionist. The
increasing use of SPS measures,
share of developing countries and
adherence
to
stipulated
international standards in usage
implies enhanced predictability
and global integration.
Like SPS, member countries
also need to give advance
notification on TBT regular and
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emergency measures. In the
period under reporting, it is
noticed that there has been
decline in TBT notifications to
702, though developing countries'
share has only reduced

marginally. The number of
"specific trade concerns" (STC)
have increased significantly
mostly on food items and also
TBTs have been introduced in
new areas of IT and environment.

FIGURE 3
NUMBER OF SPS NOTIFICATIONS

900
800
700

83
68
71

600
500

57

400
300

731

646

573

200

376

100
0
All Members

Developing
Country Members

04/2014-09/2014.

All Members

Developing
Country Members

10/2014-03/2015.

Regular Notifications

Emergency Notifications

Source: WTO Secretariat.
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Table 2 shows recent trends in
usage of AD, CVD and SG.
While ADD initiations
remained stable in recent years,
the CVD and SG initiations
declined. The usage of ADD has
though been more sought; the
monitoring report of July 2015
indicates the usage of the same
as controlled and stable. This
indicates that in recent years,
countries have resorted to care
and caution in administering such
interventions.
The aforesaid usage of ADD,
CVD and SG in recent years, i.e.

from 2012 to 2014 however when
compared to a 20-year average
shows stability in ADD
initiations, but an increase in the
usage of CVD and SG measures.
The enhanced usage of CVD
could probably be due to
increasing sector specific financial
aid schemes and concurrent
investigations of both ADD and
CVD measures. An increased
usage of SG measures indicates
increasing situations like transient
in business cycles due to volatility
in the demand and supply of
different products, leading to
import surges. Thus, it seems that

in long term, countries may also
resort to increased usage of CVD
and SG measures, besides ADD
measures.

The Trade Facilitation
Measures
The
trade
facilitation
measures in the review period
accounted for 114 trade
facilitating measures with a
monthly average of 16. Table 3
shows the categories where such
measures have been taken.
Almost 75 per cent of the
measures were related to tariff

TABLE 2
TRADE REMEDY MEASURES
Type of measure

Mid-October 2012 to
mid-November 2013
(13 Months)

Mid-November 2013 to
mid-October 2014
(11 Months)

Initiations Terminations Total

Initiations

Mid-October 2014 to
mid-May 2015
(7 Months)

Terminations Total

Initiations Terminations Total

Anti-dumping

156

112

268

134

133

267

74

62

136

Countervailing

24

9

33

21

15

36

13

9

22

Safeguard

37

17

54

16

18

34

5

6

11

Total

217

138

355

171

166

337

92

77

169

Average per month

16.7

10.6

27.3

15.5

15.1

30.6

13.1

11.0

24.1

Source: WTO Secretariat.
TABLE 3
MEASURES FACILITATING TRADE
Type of measure

Mid-Oct. 2011
to midOct. 2012

Mid-Oct. 2012
to midNov. 2013

136

101

168

81

97

120

82

145

63

83

13

15

18

15

10

- Tax

2

3

1

2

2

- Quantitative restrictions

1

1

4

1

2

18

6

9

4

12

7

3

4

0

7

11

3

3

2

0

2

2

5

Import
- Tariff
- Customs procedures

Export
- Duties
- Quantitative restrictions
- Other
Other

Mid-Nov. 2013
Mid Nov. 2013
Mid-Oct. 2014
to midto midto midOct. 2014
May 2014 (6 months) May 2015 (7 months)

8

0

0

1

5

Total

162

107

177

86

114

Average per month

13.5

8.2

16.1

14.3

16.3

Source: WTO Secretariat.
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reductions on imports segment,
10 per cent on simplification of
customs procedures, etc. These
measures cover about 0.7 per cent
of world merchandise in imports.
Figure 7 shows that the potential
of such measures is not fully
exploited.
One of the main components
of trade facilitation is reduction
of transaction cost and time in
conduct of international trade,
which is not sufficiently
undertaken/reported. It is
needless to mention that
harmonization
of
trade
procedures,
adoption
of
standards
and
seamless
interoperability of electronic
documents could bring about a
great deal of reduction in
transaction cost. Thus the efforts
on trade facilitation could be
extremely promising in long run.

Concluding Remarks
The
usage
of
Trade
Restrictive Measures in quantum,
form and nature during the
period of reporting indicates that
increase in the number of TRMs
need not be viewed only from
protectionist perspective but also
from the point of view of
increased transparency and
conformity to international
standards. The Trade Remedy
Measures need to be viewed from
the perspective of correcting
disorders due to unfair trade
practices. The increase in use of
SPS based on international
standards and more so by
developing countries is a systemic
change and shift. The increase in
STCs in TBT application is
probably an indication of need to
adhere to WTO disciplines. The
emergence of global value chains,

appreciation by countries that
they are both user and target of
such measures and autonomous
trade facilitation efforts has made
countries exercise caution,
discretion
and
diligently
evaluating trade offs in usage of
such measures. Therefore, an
impact assessment of such
measures
needs
to
be
comprehensive rather than taking
a sectoral approach. The
Measures being more product
focussed and need specific may
have reduced retention period
and therefore the removal rate of
such TRMs may increase in future
preventing stockpiling of such
measures. The indications are
mixed but promising for a more
stable and mature trade eco
system.
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BOOKS
European Integration and International
Co-ordination: Studies in Transnational
Economic Law in Honour of Claus-Dieter
Ehlermann by Armin Von Bogdandy,
Petros C. Mavroidis and Yves Mény

THOUGHT provokingworthy read for scholars
and practitioners in the field of international
law,international economic law, and international
relations.
This book brings to fore the substantive issues
and procedures of EU trade barriers along with
useful insider views into areas of international law
in context of growing importance of Trade Barrier
Regulations (TBR), competition law and role of civil
society in aiding to international economic
integration.
Glimpse of topics included in the book:
• the WTO dispute settlement system;
• regulation of trade barriers;
• the first signs of a global jurisprudence;
• the principle of proportionality;
• enforcement of competition law; and
• the place of human rights in European and global
integration.
TBR being an important instrument of EU trade
policy is designed as an interface between EU
industry and enterprises, on the one hand, and the
international dispute settlement processes on the
other.This book makes a case for legal and
economic integration of EU countries
internationally without violating or disrespecting
transnational rules.

to facilitate the European and global integration
there by enhancing the democratic accountability
of international organisations, in the sense that it
may help citizens to regain control over
international governance.
The thoughtful and systematic analysis of the
continually evolving legal and economic integration
process in EU countries internationally is supported
adequately by cases and examples makes this book
an invaluable reference manual for the practitioners
of international law/economics/business.
(Reviewed by: Rahul Agnihotri)
IIFT and IIM Alumnus)

REVIEW ARTICLE
India’s Trade Barriers: An Analysis with
Reference to Tariffs and Customs
Procedures by Pinak Sarkar and
Dr. (Prof.) Martin Patrick, Centre for Policy
Research, 28 January 2015.
India is the seventh largest economy in the
world. However, it is only the sixteenth largest
exporter, in terms of value with its exports
accounting for around US$336.6 billion. In contrast,
India is the 12th largest importer demanding
US$477.3 billion as of 2013. Although it is claimed
that the liberalization of the Indian economy in the
1991 has greatly transformed the economy by
removing many trade barriers and de-licensing of
the industrial sector, its value or trade flow has
remained very ordinary for a country with a
population of 1.26 billion (Census, 2011).
India witnesses much lesser trade flow by value
not only when compared with the bigger economies
such as the US and China, but also far lesser than
smaller economies such as a Singapore and the
Netherlands.

The role of civil society is discussed as an aid
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In order to understand India’s current
limitations and identify untapped opportunities,
this article tries to answer questions such as:
• What are India’s main trade partners and current
trade balance?
• How is India in terms of current trade patterns
compared with the rest of the world?
• How are trade policies formulated in India? How
consistent are these policies with international
trading requirements and practices?
• What are the import procedures? What are the
different costs borne by importers due to these
policies and procedures? Are there specific
imports for which these costs are unreasonably
high? What are these costs in quantitative terms?
How trade distortive are these costs?
This study attempts to suggest that import
tariffs have to be lessened on the one hand and
more importantly import procedures have to be
reduced on the other so as to create an atmosphere
of competition in policy action.
(http://www.cppr.in)

China Cited by US for Trade Barriers on
Autos, Steel, Beef by Brian Wingfield,
2 April 2013, Bloomberg Business (Bloomberg).
WHILE the Asian nation has made progress
opening its markets to foreign competition, “some
serious problems remain, such as China’s refusal
to grant trading rights for certain industries,”
according to the agency’s annual report to
Congress on trade barriers. The USTR also released
two other reports covering health and regulatory
trade barriers in China and other countries. “These
reports identify the barriers as well as the
initiatives that USTR is undertaking to secure
market access for made-in-America goods and
services across the globe,” acting US Trade
Representative Demetrios Marantis said on a
conference call with reporters. President Barack
Obama’s administration is seeking to bolster
enforcement of commerce rules as it pursues two
trade deals, one with 10 other Pacific-region
nations and another with the 27-nation European
Union. Last year the White House created a unit
led by USTR and Commerce Department officials
to better police trade laws.
FOCUS WTO, July-September 2015 (Vol. 17 No. 3)

Policies Examined
China, the world’s second-largest economy,
after the US, received the most-lengthy mention
in the 406-page “National Trade Estimate” report,
which examined policies in 57 major trading
partners, the 27-nation European Union, Taiwan,
Hong Kong and the 22-member Arab League.
Since the beginning of 2012, the US has filed
complaints against China at the Geneva-based
World Trade Organization over goods including
autos and rare-earth elements. Trade tensions have
risen between the two nations over government
support for clean-energy programs. The US trade
deficit with China last year reached a record $315
billion, according to the Census Bureau. The USTR
cited Chinese policies that favour domestic
fertilizer producers and set high thresholds for US
bank and insurance companies to enter its markets
as examples of trade barriers. It also said China
has “persistent inadequacies” in protecting
intellectual property rights on goods such as books
and software.
‘Buy National’
The report examined a variety of trade barriers,
including tariffs, export subsidies, “buy-national”
policies, bribery and corruption. “In recent years,
the United States has observed a growing trend
among our trading partners to impose localization
barriers” that favour domestic industries at the
expense of foreign competitors, the USTR said in
the report. Preferential policies for Brazil’s auto
sector and Nigeria’s oil and gas sector were cited
as examples.
The USTR said US negotiators in 2012 were able
to remove barriers to American beef in Japan, kept
open China’s $1.3 billion market for fish and eased
US telecommunications exports to Israel, among
other achievements. Representatives Sander Levin
of Michigan and Charles Rangel of New York on
28 March asked the administration to curb China’s
alleged cyber theft of trade secrets from US
companies. The lawmakers, senior Democrats on
the House Ways and Means Committee, want the
USTR to designate China as a top violator of
intellectual property rights, which could lead to
further trade restrictions. A USTR report on trade
and intellectual property is scheduled to be released
around 30 April.
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NEWS
Indonesia Raises Trade Barriers
against Imported Good
INDONESIA has raised import tariffs on food,

clothes and many other consumer goods in a move
to help domestic producers, though economists
said it would fuel inflation and noted firms faced
bigger problems than foreign competition.
Indonesia’s economy is growing at its slowest pace
for nearly six years – just 4.71 per cent annually in
the first quarter – and is struggling to develop new
engines of growth to counter the weakness of the
commodity sector. Suahasil Nazara, head of the
finance ministry’s fiscal policy office said the
increased tariffs were “meant to push local
industry”.The new measures were consistent with
World Trade Organization rules, he added.

“This isn’t a protectionist measure,” said
Bachrul Chairi, director general of International
Trade Cooperation at Trade Ministry. “We
raised them (tariffs) based on our national
interest and it does not violate the rules. "The
new tariff on cars was fixed at 50 per cent, from
a range of 10-40 per cent previously. Duty on
imported tea and coffee was raised to 20 from 5
per cent, and the tariff on meat was raised to 30
from 5 per cent. Imports of whiskey, brandy and
other liquors are now subject to duty of 150 per
cent. Previously, the duty was 125,000 rupiah
(RM42.50) per litre.
Adhi Lukman, chairman of Indonesia’s food
and beverage association, welcomed the changes,
noting that previously imports of raw materials
such as sugar were subject to higher duty than
finished products such as candy, which was
detrimental for local business. However,
economists cautioned that higher tariffs would not
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address the things that make it difficult for
Indonesian firms to compete, such as crumbling
infrastructure and red tape. “It’s a misguided way
to go about trying to boost local manufacturing,”
said Dan Martin at Capital Economics, adding that
Indonesia needs reforms that lower firms’ costs
rather than tariffs to protect them. “Higher tariffs
will help local manufacturers gain market share in
Indonesia but consumers will pay the price.” Tariffs
were also raised for many other goods, including
food and beverages, clothes, condoms, carpets and
air conditioners, putting upward pressure in
inflation, which rose to 7.26 per cent in June. ”Given
many of these tariffs are for heavily weighted items
in the CPI basket, and for items which imports
make up a large proportion of the total
consumption, it could have a significant impact,”
said Daniel Wilson at ANZ bank.
A drop of around 7 per cent in the rupiah so
far this year to 17-year lows against the US dollar
is already putting pressure on the price of imported
goods.
(http://www.therakyatpost.com 23 July 2015)

ASEAN Trade Needs to Leap Tall
Non Tariff Barriers with a Single
AEC Market
TRY delivering an order of say machinery across
from Singapore as a logistics hub across to
Cambodia and it will soon become apparent, just
what is preventing trade growing faster between
European Union companies and the Association
of Southeast Asian Nations (ASEAN). Each
country has its own customs procedures,
documentations, standards, rules on country of
origin, etc. so, it would mean the company
shipping it across would have to fill up a set of
forms and fulfill the requirements of each of the
countries through which the goods pass. So say
FOCUS WTO, July-September 2015 (Vol. 17 No. 3)
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the machinery needs to be transported by land
across Malaysia to Thailand and then end up in
Cambodia. It means documentation and customs
needs to be observed for each country. This in
itself is not so bad but as the standards and
procedures differ for each country, the amount
of paperwork and time taken is considerable,
adding to the expense of delivering the good to
the final customer. This sort of lack of
harmonisation according to a panel on EUASEAN business was the biggest barrier to
increasing trade. The panel comprised the
ambassador to ASEAN from EU, Dr Michael
Pulch, Chris Humphrey, Executive Director, EUASEAN Business Council, Ms Angelia Chew,
KPMG partner and Ms. Syetarn Hansakul, a
senior economist from Deutsche Bank research.
Indeed more than one of the speakers on the
panel pointed out that European Union
companies are often surprised in this part of the
world that dealing with ASEAN trade is like
dealing with 10 separate countries. Within the
European Union, they are used to a far greater
economy of scale, as a common market for goods
has been in place for a long time. Hence while
there are many European countries, moving
goods across borders has become considerably
easier.

conditions are next highest at close to 500
initiatives.
The EU-ASEAN business council launched its
position paper on market access in ASEAN in
Singapore. The European Union also published at
the same time its latest EU-ASEAN trade and
investment statistics. The European Union is
ASEAN’s second most important trading partner
after China accounting for 13 per cent of ASEAN’s
trade in goods with the world and with the trade
being very much in ASEAN’s favour.
(http://www.establishmentpost.com 22 July 2015)

McNeil Plays Key Role in Bringing
Down Trade Barriers
WHEN

the walls of at least some of Canada’s
dysfunctional internal trade barriers come crashing
down early in 2016, credit Nova Scotia Premier
Stephen McNeil for playing a big role in making
that happen. At the Council of the Federation in
St. John’s, Canada’s premiers agreed to drop internal domestic barriers to labour mobility by January.

The lack of a common payment platform and
no common credit bureau in ASEAN does not help.
While ASEAN may be not even dreaming of a
currency union, there can surely be far more done
in terms of improving common banking facilities
across borders. The current stage of banking
integration is slow at best. This, according to Chris
Humphrey would benefit not just the large
companies wanting to trade across ASEAN
borders, but the small and medium sized
enterprises which have fewer resources and lack
the scale of larger economies. For a small company
located in say, Medan, he said, being able to move
goods quickly and efficiently to Ipoh could then
become a reality.

Specifically, the new national apprenticeship
mobility deal means workers apprenticing in any
province or territory will — starting sometime
early next year — have their technical training and
relevant hours worked recognized across Canada.
Under the deal, students graduating from preapprenticeship training programs will also get full
recognition for those studies. Improving labour
mobility in apprenticeship programs has been a
priority of Mr. McNeil since taking office in 2013.
Last year, Mr. McNeil’s Liberal government got
agreements with first other Atlantic provinces on
specific trades, then a wider deal with Alberta, to
harmonize their respective apprenticeship
programmes so credentials and work experience
would be easily transferable between jurisdictions.
Last month, the four Atlantic provinces announced
a new deal on apprenticeship mobility that expanded their earlier agreement to cover all trades.

So, while tariff barriers have to a large extent
come down for a good many sectors, non tariff
barriers are plentiful. This is particularly acute for
technical barriers to trade where the number of
such initiatives is over a thousand compared to the
90 already in force. Phyto sanitary and sanitary

At the 2014 national premiers’ meeting in
Charlottetown last August, the Nova Scotia
premier was one of four premiers chosen to lead a
comprehensive review of the two-decade old
Agreement on Internal Trade (AIT), a deal that has
more accurately helped more to maintain countless
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domestic barriers to doing business across Canada.
The target date for concluding negotiations on a
revamped AIT is next March. Mr. McNeil has long
been an outspoken critic of the cost of these domestic
trade barriers, including those affecting labour
mobility, to Canada’s economy.
With the nation’s economy now sputtering and
possibly in recession, it’s ridiculous that skilled
labour shortages are still being exacerbated by
provincial and territorial government-erected
barriers. It makes no sense to make it more difficult
for young Canadian workers looking for work to
quickly go to where skilled labour is badly needed
– simply due to jurisdictional borders. All provinces
benefit when skilled labour can move freely.
As the premier has said, this province wants
Nova Scotians who moved West or to other
provinces, and apprenticed while away, to be able
to easily come home when there are unfilled skilled
labour jobs right here. To facilitate that, credit for
apprenticeships must be fully recognized by all
provinces, regardless of where they were obtained.
This deal, a result of Mr. McNeil’s leadership,
should do that when implemented. But critics are
also right that internal trade barriers, including in
labour mobility, where there are small differences
between provinces in many job classifications,
remain a huge problem.
In a country where foreign companies are still
often able to operate more easily than businesses
from other provinces — internal trade barriers cost
our economy billions a year, many experts say —
there’s still a lot more work to do.

(3) Restrictions on foreign ownership and foreign
competition; and
(4) Lack of harmonized standards or of recognition
of such standards across the region.
”These four broad themes limit the ability of
businesses, — from ASEAN or elsewhere — to
trade effectively with partners across Southeast
Asia. They also limit the ability of businesses to
make long-term investment decisions,” the
council’s statement read. In the position paper,
specific issues raised for the Philippines —
besides the Constitution’s foreign ownership
restrictions — included the large number of
products that have to pass pre-shipment
inspections and get pre-shipment clearance
passes from the Bureau of Product Standards.”
The process is lengthy, adds to costs, and is
particularly burdensome for time-sensitive
shipments as product quality and price value may
be harmed,” the paper read. The council also
criticized the measures regarding sanitary and
phytosanitary permits for agricultural products,
as such measures “complicate export procedures,
increase shipment lead-times, and add to costs,
as well as prevent the transshipment of products
to the Philippines originally intended for other
markets.” The council also called for “clear and
consistent application of customs regulations”.
Still, the paper hailed recent reforms by the
Customs bureau in eliminating processing fees for
low-value shipments. It also encouraged the passing
of the Customs Modernization and Tariff Act.
(http://www.bworldonline.com 16 July 2015)

(http://thechronicleherald.ca/editorials 17 July 2015)

EU-ASEAN Paper Lists Trade
Barriers
IN a statement, the EU-ASEAN Council

said its
paper highlighted four areas where trade could
be better facilitated:
(1) Cumbersome customs procedures, with little
harmonization across ASEAN;

(2) Unpredictable application of regulations and
procedures, impacting the ability of businesses
to make informed long-term investment
decisions;
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China Dodging Trade Barriers
with Overseas Solar Plants
C HINA’S solar manufacturers are seeking

to
dodge US and European Union trade barriers by
locating about a 10th of their production capacity
abroad.
By the end of this year, the Chinese producers
will establish outside the country solar panel
factories with a capacity of at least 5.3 gigawatts
and cell plants that can make 4.7 gigawatts,
according to data compiled by Bloomberg New
Energy Finance.
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The shift shows how China’s industry is coping
with mounting trade restrictions brought in to
protect US and European companies concerned they
were being undercut on price. Companies like the
world’s biggest panel maker, Trina Solar Ltd., and
others such as JinkoSolar Holding Co. and JA Solar
Holdings Co. are among those moving factories
abroad.
“Capacity is being added in countries such
as Malaysia, Singapore and Thailand,” said Ash
Sharma, a senior research director at IHS Inc. In
May, JinkoSolar opened a factory in Malaysia
that will eventually be able to produce 500
megawatts of solar cells and 450 megawatts of
panels a year. Trina is building a $160 million
production plant in Thailand and will invest in a
$500 million plant with India’s Welspun Energy
Ltd. China is the world’s biggest supplier of
panels with about 65 gigawatts of production
capacity at the moment, according to Bloomberg
New Energy Finance.
“Products from our Malaysian plant will be
mainly exported to the US, but we’re eyeing global
demand,” said Sebastian Liu, JinkoSolar’s director
of investor relations. “This isn’t temporary.
JinkoSolar wants global manufacturing to avoid the
risks posed by a single production location.”
Malaysia Expansion
JinkoSolar may consider expanding in
Malaysia by the end of the year, Mr. Liu said. It
also may build new plants in countries that can
offer a mature supply chain, good labour
conditions and a stable political and economic
environment. Trade tensions are the inevitable
result of China’s emergence as the world’s
biggest producer of solar panels. It accounts for
seven out of every 10 solar panels supplied
worldwide.
China’s solar makers have been aided by the
state through loans from institutions such as the
China Development Bank Corp. That left rivals in
Germany, Japan and the US crying foul, blaming
China’s rapid entry to the solar market on a supply
glut that plunged prices.
The average cost for solar panels tumbled 14
per cent in the past year and is less than half of
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what it was in 2011. The EU in 2013 approved a
deal that set a minimum price and a volume limit
on imports of Chinese solar products. In March,
Canada imposed provisional duties over Chinese
solar panels. The US International Trade
Commission ruled in January that solar
photovoltaic imports from China and Taiwan sold
at prices below fair market value and harm
manufacturers.
Supply Glut
“Trade wars are the ripple effect of a supply
glut,” said Steven Han, a Shanghai-based analyst
from SWS Research Co. “They won’t disappear in
the next two or three years.” More than half the
panel capacity Chinese producers plan to add
overseas is in Southeast Asia, according to BNEF
data.
The location is attractive because “costs are low
and it’s near China,” said Peng Peng, a Beijingbased analyst at the Chinese Renewable Energy
Industries Association. But the strategy isn’t
without risks. The European Commission is
investigating whether Chinese makers shipped
panels via Taiwan and Malaysia to evade trade
restriction. A December ruling by the US expanded
protection by imposing duties to include products
from Taiwan, where Chinese producers purchased
some solar cells before. The US has also finalized
plans to include in the tariffs any solar panels
assembled in China regardless of the origin of cells
used in the panels.
Solar Producers
Chinese producers are looking to base
factories in places that can support local sales
instead of just serving as a way to avoid US and
European trade rules, CREIA’s Mr. Peng said. In
India, where Trina is investing, Prime Minister
Narendra Modi is targeting 100 gigawatts of solar
power by 2022 to curb chronic blackouts and cut
reliance on coal that makes the nation one of the
world’s top polluters. The trend “will continue in
the mid-term at least,” said Mr. Sharma of IHS.
“Manufacturing outside China can be more cost
effective.”
(http://www.bloomberg.com 15 July 2015)

31

News/Articles

Non-Tariff Barriers Must be
Overcome to Take Advantage of
Free Trade Agreements: Industry
AUSTRALIAN agricultural exporters say non-tariff

barriers to trade remain despite recent free trade
agreements. They have applauded a recentlyannounced Federal Government initiative to appoint
five agricultural counsellors in overseas posts to work
on fixing the problem. But Horticulture Exporters’
Association executive director Michelle Christoe said
market access issues urgently needed to be
addressed. ”There is a sense of urgency for some of
our commodities, like stone fruit and mangoes,” she
said. ”They have had market failure this season, and
therefore if they don’t achieve market access into
regions that can make a significant difference, the
industry will really suffer over the next 12 months.”
The beef industry agreed non-tariff barriers remained
a significant issue. Cattle Council chief executive Jed
Matz said free trade agreements, while welcome, did
not address technical issues.
“We’ve done some research through Meat and
Livestock Australia which has identified that as being
significant. We’ve been working with the government
to try and address those issues,” he said.
“There’ve been problems in China [which
suspended all Australian chilled beef imports in 2013
after reviewing its health protocols], problems have
been identified in America with certain labelling
requirements.” In pretty much most markets, nontariff barriers have an impact. Most of the South East
Asian markets tend to be where the major issues have
been occurring recently. “They can’t be addressed
through free trade agreements. Free trade
agreements address tariff issues. “Where we need
to address non-tariff barriers is through investing in
government-to-government relationships.”
(http://www.abc.net.au 15 July 2015)

Distrust, Trade Barriers Obstacles
in Eurasia Development: PM Modi
ASPECTS like distrust between countries, long-

standing disputes, trade barriers and terrorism can
pose obstacles in the development of Eurasian
region, Prime Minister Narendra Modi said,

addressing a dinner meeting of leaders from 12
countries, including Russia and China. He specially
voiced concerns over terrorism, saying the threat
is “beyond imagination” and “long-term.”
“We have to build a future in which all
resources will be required to ensure development.
It will take us a few steps,” he said. Listing these,
he said, “The First, we should have peace in the
region. We will have to create an atmosphere of
goodwill and trust.”
He noted that there are long-standing issues
and unresolved questions. ”But in building a
collaborative future, differences and disputes
should not be allowed. All that is necessary for
the advancement of permanent peace in the region.”
Second, Shri Modi said, is that the countries must
eliminate barriers to trade and logistics
arrangements need to be improved.
New institutions also need to be developed for
regional development, such as the BRICS New
Development Bank which provides long-term
finance of the new facility, he said. “Finally, we
have terrorism, extremist forces and other
international crimes such as money laundering...
The threat of terrorism is beyond our imagination
and long-term,” he said.
“These have the potential to create obstacles
in the development of the region,” he said.
(The Economic Times, 10 July 2015)

Pakistan’s Former Finance
Minister Wants to Remove Trade
Barriers with India
P AKISTAN’S former finance minister and

economist Dr. Hafeez Pasha has asked authorities
in his country to remove barriers in Indo-Pak trade
and give trade incentives to India to create
competition with China. Dr Pasha said Pakistan
should “think strategically, not emotionally, on
trade issues” and create competition on items being
imported from other countries, especially from
China. Pakistan has refused to give Most Favoured
Nation (MFN) status to India and a strong lobby
in the country opposes any trade with New Delhi
until all issues are resolved.
“Giving duty concessions to India on items that
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we import from China under the Free Trade
Agreement will create competition between the
two countries for the Pakistani market. This will
economically benefit Pakistan,” the Express
Tribune quoted Dr. Pasha as saying. Noting that
the global economy is in recession and bilateral
trade is diminishing, he said that in Pakistan’s case
the scenario is worse as its imports are increasing
more than exports and recently, the country has
started importing items that had never been
imported before.
“India’s exports to Pakistan have reduced 19
per cent, whereas Pakistani exports to India have
also witnessed a cut of 9 per cent this year,” said
the economist. He said that the country has to
move on by giving access to India on those items
that do not hurt its industry. The best example of
such commodities is agricultural items as around
40 to 50 per cent of Pakistan’s imports from India
are agriculture based, he added.”Removing
barriers in Pak-India trade will not boost growth
rate immediately. It will have a modest impact on
the economy. In some years, our GDP level would
be higher,” the former Pakistan Finance Minister
added.
(http://www.siliconindia.com 9 July 2015)

India to Seek End to Non-Tariff
Barriers during PM Modi’s China
Visit
INDIA will seek abolition of non-tariff barriers

during Prime Minister Narendra Modi’s visit to
China, officials said, as part of efforts to reduce a
widening trade deficit and boost local industry.
New Delhi wants greater market access in
sectors such as pharmaceuticals, IT services and
farm products including bovine meat, said
Commerce Minister Nirmala Sitharaman.
India buys more than 60 per cent of its bulk
drugs from China mainly to produce generic drugs,
but Beijing has not taken enough steps to ease rules
to allow access to Indian generics - exported to
more than 150 countries. ”India has also sought
simplification and greater transparency in China’s
procedures relating to ... imports,” the Minister
said in a written statement to the Lower House of
parliament, ahead of Shri Modi’s three-nation visit
FOCUS WTO, July-September 2015 (Vol. 17 No. 3)

to China, Mongolia and South Korea from 14-19 May.
Shri Modi will meet Chinese leaders to advance
bilateral trade and attract Chinese companies to
set up plants in India. India’s exports to China, its
biggest trading partner, fell one-fifth to $12 billion
in 2014-15 while imports grew to $60.4 billion,
widening the trade deficit to over $48 billion, near
one-third of the total trade shortfall. Worried over
a widening trade deficit with China, the
government has imposed quality standards on
nearly 100 items, mainly electronic and IT
products, but industry experts said it would not
have much impact on imports. The Confederation
of Indian Industry has asked the government to
take up market access with China to promote
exports of drugs, IT and auto components. Shri
Modi is likely to push for greater services trade
when he meets Chinese President Xi Jinping, said
an industry official.
“India has the potential to generate more than
$10 billion through export of these products to
China in next 4-5 years,” said a CII report submitted
to the government. India expects an easing of
Chinese rules for market access during Modi’s visit
as it would benefit the world’s second-largest
economy when it is facing its worst slowdown in
decades. Officials said both countries could also
agree for more cooperation in railways and in
resolving a decades-old border dispute. “India
could offer a train track to China to run a bullet
train besides easy terms to set up industrial parks,”
said a senior government official. He said, there has
not been much progress on the development of two
industrial parks that China had announced earlier.
(Reuters, 8 May 2015)

Exporters Need to Focus on NonTrade Barriers to Boost Business:
Commerce Ministry Official
EXPORTERS are facing non-trade barriers and they

need to focus on them to enhance their product
competitiveness in the global market as well as
boost shipments, a senior Commerce Ministry
official said. “Exporters still face technical barriers
and sanitary and phyto-sanitary issues (related
with products originated from plants and animals).
Therefore, there is a need to focus on those
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aspects. The industry needs to enhance its
capability to meet these challenges,” said
Additional Secretary in the Commerce Ministry,
Rajani Ranjan Rashmi who was speaking at a
function of the Export Inspection Council of India
(ECI).
Shri Rashmi said ECI is helping exporters in
getting certificates online and these measures are
helping exporters in reducing the cost and time of
their transactions. EIC, under the Commerce
Ministry, notifies commodities which are subject
to quality control and inspection prior to export.
It also sets up standards of quality for
commodities.
Indian exporters from sectors including
pharmaceuticals and agriculture face non-trade
barriers in several markets such as China, Japan
and European Union. Speaking on the occasion,
Quality Council of India Chairman Adil Zainulbhai
said that the council is working with small and
medium enterprises to increase quality of their
goods and services.
“We are trying to help one million SMEs.
Today we are helping about 6,000. There are
about 33 million SMEs in the country. We are
also working on ways to improve quality of
government services as delivered to citizens,”
Shri Zainulbhai said. These moves are important
as India has set a target to more than double
exports of goods and services to US$900 billion
by 2019-20. India’s exports dipped deeper into
the negative zone, recording a decline of 21 per
cent in March.
This was the biggest fall in last six years, pulling
down the total shipment for 2014-15 to US$310.5
billion, missing the target of US$340 billion.
(The Economic Times, 22 April 2015)

Vibrant Gujarat Summit:
‘Visionary’ Narendra Modi
Removing Trade Barriers,
says US
DESCRIBING Prime Minister Narendra Modi as

a “visionary” leader, the US has said the new
Indian government is taking “concrete” steps to
remove trade barriers and facilitate American
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investment in the country. “I think it’s clear to
everybody that the Prime Minister is a visionary
leader, and it’s so exciting when you think about
the prospects that we have here for business, which
is already dynamic,” a senior US State Department
official said. “He (Shri Modi) is now taking barriers
away that can allow that to really flourish, both
here in India for Indian businesses, but those
decisions that he’s making and his government is
making to make the business climate better for
Indian businesses are also going to help US
businesses,” the official, who travelled with the
Secretary of State John Kerry, said in Ahmedabad.
The official further added that these steps will
help India achieve its rightful place in the global
supply chain as has been emphasized in the “Make
in India” campaign. “They’re going to help India
take its place in the global supply chain, which we
all understand is something that one doesn’t make
everything in one place anymore. “And so you
have to be part of that whole chain, and I think
that’s clearly recognized by the ‘Make in India’
campaign,” the official noted. The State Department
functionary said though concrete steps have been
taken, a lot remains to be done. The senior
executive enumerated steps taken by the Indian
government so far, viz FDI in investment, defence
and medical equipments; land reforms ordinance,
goods and services tax. “Some of the concrete steps
that have been taken, including liberalizing the
ability for investment in insurance, defence and
medical equipment; announcing land reforms,
announcing and moving forward on the goods and
services tax; as well as eliminating red tape, which
we hear from our companies is actually occurring,
and obviously there’s more to do there,” the official
said. Regarding the way forward, the official
added: “In addition to that, there has been laid
out a whole plan on energy for the future and
what’s going to happen there, as well as resolving
the lingering issues over the WTO trade facilitation
agreement, which is really about moving goods
across the border in an efficient way, which is also
about the global supply chain, because you’ve got
to have inputs and you’ve got to be able to move
your stuff out in order to be part of the global
supply chain”.
“So there’s a whole lot that has happened inside
India. Bilaterally between the US and India,
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essentially we started talking again. We’ve really
reinvigorated our discussions on various concrete
and substantive areas,” the official said. “So there’s
the trade policy working group, there is a group
on telecom and Internet that’s meeting in
Washington, there’s going to be a dialogue on
intellectual property, there are numerous
discussions going on energy. Some of these things
are meeting who haven’t met for many years,” the
official added.
(The Economic Times, 12 January 2015)

Remove Trade Barriers: US,
European Business Groups
to India
A dozen American and European business

organizations have asked India to remove trade
and investment barriers, saying they are preventing
overseas firms from contributing fully to the
country’s economic growth. In a joint letter to
Commerce and Industry Minister Nirmala
Sitharaman, they called on India to lower tariffs,
raise investment caps, end localization
requirements and strengthen intellectual property
protection and enforcement. This, they said, is
important to cut costs and improve the
transparency, reliability and consistency of India’s
policy and regulatory framework.
In the letter, they supported a single federal
goods and services tax and swift implementation
of WTO Trade Facilitation Agreement commitments. ”US and European companies alike face
significant challenges in the Indian market and look
forward to promised improvements in India’s
trade and investment policies,” said National
Association of Manufacturers (NAM) Vice
President of International Economic Affairs Linda
Dempsey. “We welcome opportunities to work
with Minister Sitharaman and with our own
governments to address barriers and achieve
lasting solutions,” Ms. Dempsey said.
The organizations which signed the letter are
BUSINESSEUROPE, National Association of
Manufacturers, European Automobile Manufacturers’ Association, European Chemical Industry
Council, DIgitalEurope, Distilled Spirits Council of
the US, European Federation of Pharmaceutical
Industries and Associations, and European Services
FOCUS WTO, July-September 2015 (Vol. 17 No. 3)

Forum. Other signatories are European Apparel
and Textile Confederation, National Electrical
Manufacturers Association, National Foreign Trade
Council, European Engineering Industries
Association, spirits EUROPE and Telecommunications Industry Association.
“By reducing import tariffs and export duties
in key industrial sectors, by raising investment caps
and eliminating local content and certification
requirements across all sectors and by
strengthening the protection and enforcement of
intellectual property rights, India can establish the
kind of trade and investment regime that clearly
sets it apart from competition in Asia and beyond,”
the letter said.
(The Economic Times, 17 December 2014)

Uganda Progresses on
Trade Barriers
FOLLOWING an impasse that had dragged on for
a year, Uganda and other member states have taken
big strides to eliminate bottlenecks to trade by
implementing the World Trade Organization
(WTO) Trade Facilitation Agreement (TFA).

The TFA, which was agreed upon during the
ninth World Trade Organization (WTO) Ministerial
Conference in Bali, Indonesia, in 2013, was
approved and adopted on 27 November by the
WTO general council. The TFA aims to establish
trade and increase economic growth through the
four principles of simplification, standardization,
harmonization and transparency of procedures so
that it reduces the time and cost of doing trade.
TFA is slated to be enforced on 30 July 2015.
Director-General Roberto Azevêdo, in his
address to the African Union Conference of
ministers of Trade on 4 December, in Addis Ababa,
Ethiopia, said African nations stood to benefit from
the recent WTO decisions on the Bali agreements,
including the Trade Facilitation Agreement, which
would support “your efforts at regional integration
in a very practical way.” Mr. Azevêdo urged
African members to “engage even more” in the
WTO. “We are coming to a defining period in our
work when it will be crucial that your voices are
heard in full,” he said. At a meeting organized by
the ministry of Trade, Industry and Cooperatives
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in conjunction with Trademark East Africa on 5
December, in Entebbe, to review the national plan
for the implementation of future WTO agreement
on trade facilitation, the United Nations
Conference for Trade and Development
(UNCTAD) expert, Celine Bacrot, said several TFA
measures were already taking place in Uganda.
“Trade is Uganda’s priority since it’s a
landlocked country and Uganda is not alone. There
is need to reduce all these barriers and it’s crucial
to have this partnership and strong commitment
to implement the measures of the TFA... ,” Mr.
Bacrot said.”The key issue is the political will to
make sure that all measures are applied and
implemented. And for it to succeed, it has to be
done with the help of the private sector.” TFA is
critical to the region. Francis Koluo, the principal
commercial officer of external trade in the Ministry
of Trade, said TFA was very critical in easing
market access and access to technical capacity and
financial assistance.
“The TFA is also envisaged to provide a more
realistic and predictable trade environment,
especially for the LDCs,” Mr. Koluo said. Moses
Sabiiti, the senior programme manager of Trade
Mark East Africa (TMEA), Uganda, said TMEA
will continue to support Uganda implement
obligations of the WTO trade facilitation
agreement. “Trade facilitation agreement is among
the top priorities of Trade Mark East Africa across
the region because of the results TMEA has so far
yielded in the reduction of time and costs,
especially along the northern and central corridors
of East Africa,” Mr. Sabiiti said.
“The projects supported by TMEA in Uganda,
since 2011, have reached maturity and are so far
yielding very good results,” he said. Projects so
far undertaken by TMEA include the construction
of one-stop border posts that will be handed over
in early 2015. They include Busia, Mirama hills and
Mutukula one-stop border posts. TMEA has also
supported Uganda Revenue Authority (URA) in
the implementation of the Automated System for
Customs Data (ASYCUDA) world, where agents,
importers and exporters can submit documents
online and get clearance. As a platform, ASYCUDA
world has enabled the exchange of advanced
information on clearance of goods and the
implementation of the single customs territory for
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the clearance of goods at Mombasa port destined
for Uganda. Its implementation has so far reduced
the customs clearance time from an average of four
days to one day at Busia and Malaba border.
All these and other measures are geared
towards the implementation of the WTO’s Trade
Facilitation
Agreement’s
principles
of
simplification, standardization, harmonization and
transparency of procedures to reduces time and
costs of doing trade.
(http://www.comesaria.org 10 December 2014)

Museveni Slams Kenyan Officials
over Trade Barriers
PRESIDENT Yoweri Museveni has commended

Mr. Alykhan Hudani and his family for locating a
modern poultry industry in Semuto, Luweero
district.
Speaking during the ceremony of the
commissioning of the ultra-modern poultry facility
yesterday, the President paid glowing tribute to
Hudani Manji Holdings Ltd, a company that
operates under the trademark of Yo Kuku for a job
well done.

The complex consists of boiler houses, a feed
mill and an abattoir that form part of an integrated
agri-business venture that cost US$10 million of
the first phase. It has a capacity to house 180,000
broiler birds. I am very happy to commission this
industrial project in Semuto. This area was
damaged during the war. I am happy that this
industry is located in Luwero,” he said.
He expressed happiness to note that the
Luweero area which was affected by the war was
becoming an industrial zone. He revealed that the
National Resistance Movement Government is
committed to facilitating the new venture in its
efforts to correct the shortage of day old chicks.
Mr. Museveni challenged leaders of Luweero
district and the neighboring areas to mobilize the
people in the production of maize which is a major
ingredient in the production of feeds that are
required by the farm adding that maize has a ready
market in the new industry.
He also assured the investors that while the
people would avail them with the maize needed,
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the Government would facilitate them through
ensuring that soya beans are produced in Kitalya
by the Uganda Prisons authorities. The President
told the people of Semuto in particular and
Ugandans at large that Uganda is rich in
agriculture and that there was a lot of employment
opportunities in industrial establishments. He
reiterated that leaders need to work hard and
promote industries to ensure that wananchi benefit.
He made a personal pledge to support the
industrialization process in the country.
Responding to complaints by investors who
reported that they purchase one-day old chicks
from Kenya but are barred from selling mature and
dressed chicken to the neighboring country, the
President assured the proprietors of the facility that
they would be able to sell their products in there.
He, however, criticized some Kenyan officials
who have been blocking the purchase of Ugandan
products such as milk and sugar. He urged Mr.
Alykhan Hudani to attract more investors to tap
into the abundant agro-processing industry in
Uganda.
The State Minister for Animal Industry, Hon.
Bright Rwamirama, thanked the proprietors for
heeding President Museveni’s call to invest in the
country. He observed that the abattoir which they
have set up was the first one of its kind in the
country. He was pleased to note that the poultry
industry has been growing steadily. He reported
that the Industrial Research Centre in Uganda is
producing the Avian Influenza Vaccine which is a
major requirement in the poultry production
business. The Chairman of Hudani Manji Holdings
Ltd, Mr. Alykhan Hudani, saluted President
Museveni for inaugurating the facility and highly
commended him for supporting his family in its
business ventures since their return from Canada
in 1986. He paid special tribute to the President
for supporting investors. He revealed that they
were focused on enhancing efficiency adding that
the plan under their business venture embeds the
utilization of the market in Uganda, East Africa
and South Sudan.
He disclosed that their venture is the biggest
in Eastern Africa adding that the ultimate goal is
to have a work force that is Ugandan and well
trained.
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Government Should Focus on
Non-Trade Barriers to Promote
Trade
INDIA should also focus on removing non-trade

barriers to promote trade and investment in the
country, Italian Trade Commissioner to India
Amedeo Scarpa said. The new government was
trying to promote FDI, but there was no word on
removing non-trade barriers which was important
to promote trade, Mr. Scarpa told an interactive
session with the Bharat Chamber of Commerce.
He was referring to Food Safety and Standards
Authority of India labelling regulations that led to
holding back of hundreds of shipping containers
of imported food and alcohol by the customs. It
was estimated that at least 50 containers of alcohol
were stranded for labelling rules.
He said in 2013, the total bilateral trade was
US$7 billion.”First, we have to recover trade of
US$10 billion we had in 2011-2012 and we don’t
see why cannot we get back to that by 2015,” Mr.
Scarpa said when asked about trade projections.
Consul General of Italy in Kolkata Cesare Bieller
said there was huge potential in exchange of
knowledge for promoting business exchange with
West Bengal. He also said state should promote
tea tourism which held a lot of potential besides
leather and food.
(The Economic Times, 30 June 2014)

Russia Threatens Trade Barriers
Against Ukraine
WITH Ukraine set to sign a free trade pact with

the European Union, Russia has said it is likely
to respond with trade barriers without seeking
approval from Belarus and Kazakhstan, its partners
in the Customs Union.
Ukraine is due to sign the second part of its
association agreement with the EU on 27 June.
The pact has been at the heart of the conflict
between Russia and Ukraine since last year, when
Moscow put pressure on Kiev to shun the EU
in favour of joining its own Eurasian Economic
Union.
Ukraine’s Moscow-backed president Viktor
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Yanukovych agreed to do so and triggered
an uprising that led in February to his own
overthrow, swiftly followed by Russia’s
annexation of Crimea and a pro-Russian separatist
rebellion in eastern Ukraine.

reporters in Luxembourg that his country’s EU
trade accord would ultimately be positive for its
economic relations with Russia too, adding: “If
there is concern, we are ready to conduct effective
consultations further.”

“We have a possibility of imposing customstariff measures at the level of the Russian
government,” First Deputy Prime Minister Igor
Shuvalov was quoted by Interfax as telling
reporters.

The EU will also sign association agreements
with two other former Soviet republics, Georgia
and Moldova.

Moscow fears that an influx of EU products
into Ukraine will lead it to dump some of its own
production in Russia. It is also concerned that
Ukraine may re-export EU products into Russia,
avoiding duties that Russia imposes to protect its
own output.
Customs duties in Russia would put at risk
some of Ukraine’s exports, which mainly consist
of base metals, grains, machinery, equipment
and processed food. Ukraine sends 24 per cent
of its exports to Russia, worth $15 billion a year.
Mr. Shuvalov did not say what kind of trade
barriers were likely to be imposed, but said
the move would not require approval from Belarus
or Kazakhstan, raising the prospect that these
could potentially re-export Ukrainian goods
to Russia duty-free within the Eurasian Union.
Steel and Milk
Russian steelmakers and dairy producers have
been among those lobbying for protection once
Ukraine’s free trade agreement with the EU comes
into force. Russia’s agricultural inspection agency,
the Federal Veterinary and Phytosanitary Inspection Service, has said it is prepared to toughen
the requirements for Ukrainian imports.
Although many Russian firms make heavy use
of imported supplies from Ukraine, Russian
President Vladimir Putin told an agriculture
meeting in the southern city of Stavropol it was
“absolutely certain” that Russia would not be able
to maintain its zero duty on imports from Ukraine.
In an attempt to allay some of Russia’s fears,
the EU agreed to hold high-level talks with
Moscow on the implementation of the agreement,
something it had previously rejected.
Ukrainian Foreign Minister Pavlo Klimkin told
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Belarus is Russia’s closest ally, relying
on Moscow for cheap energy and serving as
a buffer zone between Russia and NATO nations.
However, Belarus’ President Alexander
Lukashenko has criticized referendums staged
by pro-Russian separatists in Ukraine and has
warned Moscow not to take any more ex-Soviet
territory after annexing Crimea.
Kazakhstan President Nursultan Nazarbayev,
the second largest post-Soviet economy after
Russia, told Mr. Putin in March he “understood”
the logic of Moscow’s actions in Ukraine.
In a sign that the crisis in East-West relations
over Ukraine could be easing, Mr. Putin asked
Russia’s upper house to revoke the right it had
granted him to order a military intervention
in defense of Ukraine’s Russian speakers.
(The Moscow Times, 25 June 2014)

US Supervision on Vietnamese
Catfish Poses Threat to Seafood
Exports
US trade barriers will not only pose risks to aquatic

products from Vietnam but also from other ASEAN
nations, told a recent roundtable on Vietnam-US
agricultural cooperation in Washington DC.
Vietnamese experts briefed US business
representatives about trade and investment
opportunities in Vietnam’s agro-forestry-fishery
sector especially prospects for aquaculture. US
businesses agreed that Vietnam has great potential
to attract foreign investment as the agricultural
sector has made up over 20 per cent of GDP and
its export turnover is expected to reach US$30
billion by 2015.
However, US trade barriers (unreasonable
tariffs such as anti-dumping and anti-subsidy
taxes) are one of the biggest hindrances for importFOCUS WTO, July-September 2015 (Vol. 17 No. 3)
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export activities between the two nations. The
biggest risk for Vietnam’s agricultural and seafood
exports is the US Department of Agriculture
supervision program on catfish. If the program is
applied, Vietnamese tra and basa exports will be
suspended for a long time to meet the US’ new
requirements.
Vice President of the National Fisheries
Institute (NFI), Robert DeHann said that the
supervision program aims to create trade barriers
to protect several small seafood enterprises. Robert
Dehann expressed concern that if the program is
carried out in the next years, it will create an
immediate ban on some imported aquatic products
from certain nations, including Vietnam. He asked
the US Government to abandon the program,
adding that Vietnam also requested the authorized
agencies in the US to do alike.
(http://www.talkvietnam.com 6 May 2014)

Govt Working on Standards to
Take on Trade Barriers:
Commerce Secretary
THE government is working on a road map

to
create standards for various products and sectors
to deal with proliferating non-tariff barriers in the
international trade regime. The commerce department is organizing a two-day Standards Conclave,
a government-industry interface, which would help
educate stakeholders about these barriers and how
these can be used to block substandard imports
into the country. Shri Rajeev Kher, then Commerce
Secretary spoke to ET about the issue. Edited
excerpts:
What is the broad objective of industrygovernment interaction on standards?
The idea is to create awareness among
stakeholders regarding the role of standards in the
trade policy.
India has a diverse product basket, so in order
to access high-profile markets, standards become
extremely important. If I want to export that
product to the US or EU, I need to make that
product as per the standard of that country.
Producing higher standards reflects higher costs.
So through the Standards Conclave, a governmentFOCUS WTO, July-September 2015 (Vol. 17 No. 3)

industry interface, we would get all stakeholders
together to understand the value of standards,
producing high standards, and to make them
understand the need to mandate standards.
Awareness is important for greater market
access, to block substandard competition, get
higher value, bring capacities within the country
and deal with violation of standards related pacts
like sanitary and phytosanitary and technical trade
barriers.
Would the government mandate more
standards in this respect?
Yes, absolutely. Currently, we have only 80
mandated standards. For everything else there is
no mandate of a standard and anyone can produce
it in any manner. We will work towards more
mandatory standards, called technical regulation,
which will also give an advantage of getting to
block substandard product imports.
But in some cases, aren’t barriers imposed to
restrict imports from a particular country?
Yes, standards are increasingly becoming
barriers. In some cases, the decision is malafide. If
someone wants to block my imports, they will
straightaway give a standard which I won’t be able
to meet. For example, they will impose a minimum
residual limit of a pesticide, which India can never
conform to, so (we) cannot export that product into
that market.
Therefore, we need to learn dealing with
standards.
Here government will need to play
an active role.
Yes, the front end will be the government, but
the back end will be the industry.
When industry doesn’t get access to the market
on account of a standard, they ask the government
to take it up. We take up the issue bilaterally or go
to WTO, which is against sanitary and
phytosanitary and non-technical barriers (NTB) to
trade agreements. The idea is to become savvy in
dealing with NTB in the form of SPS (sanitary and
phytosanitary) and TBT (technical barriers to
trade) regimes.
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Would the government work on a road map on
creating standards for various sectors in the
country?
The Standards Conclave will conclude with
creating a road map for India on how to improve
our conformity with higher standards, and what
policies, laws and technical infrastructure are
required for it. BIS Act is already under
amendment.
The commerce department is working on the next
round of foreign trade policy (FTP) for 2014-19.
What will the focus broadly be on?
Today, FTP is just a bunch of some schemes,
which in my perspective is only one half of what is
needed. The first half of non-fiscal incentive
paradigm of policy is missing. The FTP should not
only be about providing fiscal incentives to some
sectors, but much more comprehensive.
FTP should include identification of markets,
providing branding assistance, assessing need for
a free trade agreement with a particular country
or a specific package for exporting high-value
products to countries like the US.
(The Economic Times, 16 April 2014)

Most Rwandan Exporters Face
Trade Barriers, From Agricultural
to Manufacturing Sectors
THREE-QUARTERS of Rwandan businesses say

they face barriers to trade imposed by private
clients and the government, according to a new
report by the International Trade Centre (ITC).
The publication, called ‘Rwanda: Company
Perspectives – An ITC Series on Non-Tariff
Measures’, reveals that nearly 80 per cent of
exporters in the processed food and agro-based
products sector – which accounts for a large portion
of Rwandan exports – face trade barriers. By
comparison, 60 per cent of exporters of metal and
other basic manufacturing products are affected
by non-tariff measures. Exporters face standards
set by private clients that make it difficult and
oftentimes expensive to sell their goods, such as
conformity assessment and technical requirements
in the form of certificates, inspections resulting in
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licensing and permit requirements, excessive fees
and charges, and packaging and storage
requirements. For example, Fair Trade certificates
are demanded by clients in the European Union,
especially for Rwanda’s coffee and tea products.
The costs and delays associated with these
certificates cause serious hindrances for exporters.
The report recommends that stakeholders hold a
‘results-oriented dialogue’ to develop a sustainable
policy to address these concerns and pinpoint areas
in which a lack of awareness plays a role in
sustaining these trade barriers. Government
authorities in Rwanda can play a role in reducing
non-tariff measures for exporters by holding
negotiations with regional trading partners and
neighbouring countries.
(www.intracen.org 12 February 2014)

India Should Remove All Trade
Barriers, Says Bangladesh
B ANGLADESH said India should look

at
removing all trade barriers to help increase exports
by the neighbouring country.
“I have just met the Indian Commerce
Secretary S.R. Rao and Revenue Secretary Sumit
Bose. I have urged them to remove all tariff and
non-tariff barriers on Bangladeshi exports..,”
Bangladesh Commerce Secretary Mahbub Ahmed
said.
Although India had granted duty-free access
for Bangladeshi goods into the country, exports
had not risen to expected levels because of
various barriers. While the two-way trade
volume between India and Bangladesh stood at
US$5 billion, the latter’s exports was only at
US$563 million. “Indian investors should also go
to Bangladesh to set up units and export to
advanced countries taking advantage of the dutyfree and quota-free access,” Mr. Ahmed said at
an interaction organized by Indian Chamber of
Commerce. Regarding Hilsa fish exports to India,
he said there was no ban as such. “There is a ban
on export of white frozen fish and Hilsa
automatically falls in this category,” he said.
India is a big market for items like ready-made
garments, leather products and jute, he said.
(The Economic Times, 14 September 2013)
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India, US Discuss Trade Barriers,
Visa Issues
PUSHING for a bilateral investment treaty, the

US has asked India to remove trade barriers to
boost two-way economic ties, while India raised
concerns over visa problems faced by its IT
companies.
India also reassured the visiting US Secretary
of State John Kerry that it would look into the
issue of “trade barriers” and said that both the
sides would need to keep in mind each-other’s
concerns to reach a “win-win situation” on trade
ties. “We have issues on trade barriers front and
we have been reassured that the Indian
government will look into it,” Mr. Kerry said at
his joint press conference with External Affairs
Minister Salman Khurshid. Mr. Kerry, who is here
as part of a Strategic Dialogue process between
India and the US, further said: “There are mutual
concerns on both sides and we hope that there
will be an increase in two-way trade”.
On its part, India raised the concerns over
problems being faced by Indian IT companies
with regard to changes in the US regulations for
grant of professional visas. Shri Khurshid said:
“We have brought to the Secretary’s notice (visa
issue) and he has promised he will do whatever
he can”. “Both sides have to factor in concerns
of both sides to create a win-win situation in
trade ties,” he said.
Prior to his visit, US companies and lawmakers
had urged Mr. Kerry to talk tough on policies
regarding India’s rejection of patent suits against
domestic companies manufacturing generic drugs
for poor people. Since 2008, India and the US have
been engaged in bilateral investment treaty
negotiations and the last round was held in June
2012.
Besides, both sides plan to renew expert-level
talks on trade and investment policy issues.
The India-US CEO Forum, at its next meeting
on 12 July in Washington, intends to further
develop joint initiatives and priorities,
and discuss ways to overcome business
challenges.
(The Economic Times, 24 June 2013)
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Advanced Economies may
Impose Trade Barriers: RBI
RESERVE BANK Governer D. Subbarao cautioned

that advanced economies may resort to
protectionist measures if their revival remains
sluggish. “The advanced economies may impose
trade barriers if their recovery continues to be slow
and painful,” Shri Subbarao said, releasing a book
titled ‘Global Crisis, Recession and Uneven
Recovery’ by his predecessor Y.V. Reddy.
Shri Subbarao’s comments come amid the US
Federal Reserve in its latest move unveiling
US$600-billion securities purchase programme to
boost the American economy, a step which is seen
as a protectionist measure in certain quarters since
it could boost US exports by keeping the dollar
value low. On the other hand, lower value of dollar
has triggered higher inflow of cheap capital into
emerging markets, posing fresh monetary
challenges. Shri Subbarao said the current recovery
is led by the demand from the emerging economies
which control less than half of the global trade and
output but he added they alone cannot pull the
global economy out of the current crisis. He
underlined that the coupling between the emerging
and advanced economies are so strong.
(The Economic Times, 22 November 2010)

ARTICLES
US Seeks to Reduce Trade Barriers
by Jon Chavez, 4 October 2015.

A report released by the office of the US Trade
Representative and the commerce department said
that Ohio had 263,356 jobs in 2014 that were
supported by trade exports, and that the state did
$52.1 billion in exports last year, a 64 per cent
increase since 2004. But the state and the country
still face trade barriers that weigh on those
numbers. “You have import tariffs at 20 per cent
in Vietnam and Malaysia,” said US Secretary of
Commerce Penny Pritzker. Those tariff barriers are
hurting US firms’ ability to sell products abroad,
she added.
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During the release of a new report, “United
States of Trade,” Ms. Pritzker and US Trade
Representative Michael Froman argued in favour
of the pending Trans-Pacific Partnership trade
agreement, which is being negotiated but has yet
to be approved. They also said the agreement
needs to have Trade Promotion Authority, or the
ability to fast track the agreement and conclude
negotiations swiftly. Trade Promotion Authority
requires Congress to give a yes or no vote on the
trade deal but prevents it from being amended or
filibustered. The Trans-Pacific Partnership is a
proposed regional regulatory and investment
treaty that involves the countries of Australia,
Brunei, Canada, Chile, Japan, Malaysia, Mexico,
New Zealand, Peru, Singapore, the United States,
and Vietnam.

Kaptur (D., Toledo) have said they fear the TransPacific Partnership would not protect the middle
class and would lead to job loss.

The report detailed the trade situation in all
50 states and gave an example of a business in each
state that was benefiting from exports, but which
could benefit more if trade barriers in other
countries were eased. In Ohio, the featured
company was Jet Inc., of Cleveland, which designs
and builds onsite wastewater treatment systems.
Of Jet’s 32 employees, five jobs were directly tied
to exports with sales to 33 countries. Exports
accounted for 25 per cent of the company’s revenue
but the report said that revenue could increase if
tariffs as high as 30 per cent were reduced under
the Trans-Pacific Partnership and the WTO
Environmental Goods Agreement.

(www.toledoblade.com/image)

However, administration officials say the
Trans-Pacific Partnership does have built-in
protections whereby the United States could seek
trade sanctions against Trans-Pacific Partnership
member countries who do not comply with all its
rules, such as those regulating pollution, child
labour, and theft of intellectual property. The trade
agreement also is aimed at eliminating all tariffs.
Trade office officials say the Obama
administration has moved aggressively to try to
level the trade playing field, having filed 18 major
trade complaints since 2009 with the World Trade
Organization and winning them all.

Odumodu: Harmonization will Help
Eliminate Trade Barriers by Yemi Akinsuyi,
23 July 2015.

T HE

President of African Organization for
Standardization (ARSO), Dr. Joseph Odumodu, has
said the harmonization of standards within Africa
will help to eliminate trade barriers.

Mr. Froman said President Obama has made
trade a top priority. “The Trans-Pacific Partnership
can protect (businesses) from unfair trade around
the world,” he said. The agreement isn’t just about
tariffs, but how Trans-Pacific Partnership members
will conduct business. The agreement has labour
and environmental protections.

Dr. Odumodu, while speaking at a seminar of
the ARSO in Abuja, noted that the current state of
globalized trade requires the standardization of
products and services. He said: “Regional and
continental integration promotes harmonized
treatment of trans-boundary issues such as trade,
regulatory frameworks and policies, regional
infrastructure and other cross-border issues. “This
has resulted into a growing demand to scale up
international, continental and regional solutions
with a greater focus on mainstreaming regional
issues in national planning, regional infrastructure
and the missing link, the economic integration,”
he added.

“They will require these countries play by fair
rules,” Mr. Froman said. Congressional leaders in
Ohio and labour unions have been critical of the
Trans-Pacific Partnership, arguing that it should
not be approved quickly, and that without a
thorough vetting it could lead to job loss like the
1994 North American Free Trade Agreement did.
Sen. Sherrod Brown (D., Ohio) and US Rep. Marcy

The Secretary General, ARSO, Dr. Hermogene
Nsengimana, who also spoke at the event, said
many developing countries in Africa face significant
standardization challenges. This, he added, has
made it impossible for them to effectively
participate in global trading activities and becoming
signatories to international agreements. He said
with the increasing globalization of markets,

“It’s the same story with other companies
across the US,” Ms. Pritzker said.
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standards have become critical to ensuring access
to export markets as Standards and Conformity
Assessment are the pillars that underpin the global
trading system. “In this respect, the significant
challenges associated with trade liberalization are
emerging as priorities for developing countries
especially in Africa. As a result, this has significantly
raised the profile of the need for a well-coordinated
Quality Infrastructure in Africa to ensure
participation in the global a trading system,” he
added.
(http://www.thisdaylive.com)

Interprovincial Trade Barriers Must Go by
Jordi Morgan, 3 July 2015.

A

conversation between former NDP finance
minister Graham Steele and CBC Radio’s Don
Connolly about the meeting of the Council of
Atlantic Premiers (CAP) settled on the four-decadeold attempt to jointly solve economic and political
problems facing the Atlantic Provinces. Mr. Steele
sounded unconvinced of the value of such
meetings. He reflected on his efforts with the other
Maritime finance ministers to develop a common
liquor control body to create efficiencies and
eliminate redundancies. It was a laudable goal,
unfortunately torpedoed once again by
parochialism and provincial interests. Mr. Steele
said, the CAP meetings and subsequent
announcements amount to little more than “highflying rhetoric” and have little substance.
Mr. Steele’s attitude reflects the same
thinking that has led Maritime businesses to be
shackled by foolish interprovincial trade barriers
that fly directly in the face of the Constitution.
Section 121 is clear in requiring all articles of the
growth, produce or manufacture of any one of
the provinces to be admitted freely into the other
provinces. Ottawa has for years abdicated its
constitutional authority and turned a blind eye
to this central tenet of our federation, allowing
provinces to throw up politically driven barriers.
Entre-preneurship depends on trade, which
depends on politicians to make decisions in the
interest of promoting trade and encouraging
economic activity within our borders. As Canada
enters into broader trade agreements
internationally, it is even more important that

FOCUS WTO, July-September 2015 (Vol. 17 No. 3)

we open up the free flow of goods and services
among provinces.
In survey after survey, report after report,
CFIB has encouraged provincial governments to
reduce red tape and tear down these
interprovincial barriers to allow the free
movement of goods, services and labour. Many
provincial politicians continue to believe they
have a vested interest in maintaining trade
barriers. All of them agree there is an issue, but
few are actually willing to offend the local
interests benefiting from protective policies such
as transport, electricity, liquor or provincial
regulatory authorities. That is why it is refreshing
to see action being taken by the Atlantic premiers
on labour mobility through an MOU on regional
apprenticeship and the work being done to
eliminate red tape between New Brunswick and
Nova Scotia. It demonstrates that the premiers
are finally getting the message that these barriers
to trade must be removed if we as a region are
to compete on the global stage.
It will be difficult to make this work. As
Theodore Roosevelt said, “Nothing in the world
is worth having or worth doing unless it means
effort, pain, difficulty....” Lifting our region out
of its current economic state will require
persistent effort, shared pain and great difficulty.
This should not deter our elected officials from
pressing on.
(http://thechronicleherald.ca)

Now India is to withdraw
Non-Tariff Barriers by Haradhan Ganguly,
16 June 2015.

INDIAN Prime Minister Narendra Modi’s visit to

Dhaka unveiled a new vista of nearness in the
sphere of bilateralism and regional cooperation
that sets out to open a wide discussion in varied
dimension. Definitely trade with India occupies a
lion share of concern in bilateral relations. Despite
bonds of culture and a shared history, as well as
neighbourly proximity, economic ties between
Bangladesh and India are still far below potential
and leaving a wider scope for expanding.
Particularly the growing economic sophistication
in India now presents opportunities for enhanced
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economic cooperation at win-win level. Hence
Bangladesh economy has already gained that
power to respond. But problem lies otherwise.
Ever growing non-tariff barriers from India poise
to impediments and irritants to trade expansion
between Bangladesh and India.
In the formal way, bilateral trade between
Bangladesh and India has been on the rise over
the past years. It has reached about US$6 billion
in 2014 from US$2 billion in 2005. It is also
encouraging to note that in recent years,
Bangladesh’s export to India has increased to
US$456 million in 2014-15 from US$144 million
in 2004-05. Export earnings from India reached
US$335 million in Fiscal Year 2014-15 (July-Feb.),
a rise of 37 per cent compared to the matched
period of FY2013-14. In the latest estimate,
FY2014-15 sees total export earnings of US$456
million and also total import of US$6,063 million
from India. Bilateral trade deficit stands to
(negative) US$(-)5,579 million.
As can be seen from this figure, the bilateral trade
deficit between Bangladesh and India has been on
the rise over the past years from about US$1.1 billion
in FY2000-01 to about US$2.5 billion in FY2008-09 and
five billion in FY2013-14. However, economists are
of the opinion, in a globalised world, bilateral trade
deficit should not be a concern. Large part of Indian
imports includes raw materials that go for export
oriented industries in Bangladesh. So we find a
complacent speed of increase in bilateral trade
between Bangladesh and India. Why does it get boost
up?
It has happened due to free trade agreement
(FTA) between the two countries. In view of this
growing importance, the offer made by India at
the 17th Summit of SAARC in Male, Maldives in
November 2011, to grant duty-free (and quotafree) access for virtually all export products
originating from the SAARC-LDC demands
special attention and consideration. Since most
of them are already enjoying preferential (dutyfree) market access in India for virtually all
products under various bilateral arrangements,
it is Bangladesh (and also Afghanistan) which
stands to reap most of the incremental gains
originating from the new initiative. The offer
would mean that, of the more than 5,050 items
imported by India, Bangladesh will now be able
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to gain duty-free market access for all but 25
items which include arms, tobacco and liquor that
do not have significant trade value for
Bangladesh. Subject to compliance with the rules
of origin, all other items should now enjoy dutyfree status at the Indian customs points. This offer
brings unprecedented stimulus in our trade with
India what was stipulated in FTA and the
preceding preferential arrangement.
This is true story but other side of the coin tells
the story of growing non-tariff barriers which are
putting bar on our exports to expand in Indian
market. The important issue is whether Bangladesh
is being able to fully exploit its export potential in
the Indian market. Resolving the Sanitary and
Phytosanitary (SPS) concern is the key issue with
our export to India. This SPS is one of the main
non-tariff barriers stuck with export to the country.
That SPS includes (a) identification of SPS issues,
(b) labelling and packaging requirements,
(c) certification, registration and testing
requirements, (d) Pest elimination, quarantine and
other requirements, (e) efficiency of relevant
institutions, (f) average time taken to clear inward
and outward goods, and (g) impact of SPS measures
on trade.
Food items should contain pictures of Veg or
Non-Veg sign which they do not require for other
countries. Information regarding Veg or Non-Veg
and name and address of the importer is made
mandatory. Pictures of fruits are not allowed when
it comes to the products in which exporters use
synthetic items substantially. On the packets of
Toast Biscuits, the word ‘RUSK’ needs to be printed
beside the word Toast in the brackets (From CPD
presentation).
What is SPS? In order to protect human, animal
and plant life, World Trade Organization allows
member countries to adopt SPS (Sanitary and
Phytosanitary) regulations and measures stated
above. However, India’s application of SPS
measures is being perceived by traders of both the
countries to be trade constraining. So the urgent
need is to identify appropriate mechanisms and
institutional initiatives to address SPS related issues
and concerns.
Ninety per cent of Bangladesh-India trade
takes place through 33 land ports, with the majority
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of trade taking place through Benapole,
Banglabandha, Akhaura, Bhomra, Tamabil, Sheola
and Burimari land ports. Weak infrastructure and
lack of connectivity between Bangladesh and India
works as a major hindrance in increasing
Bangladesh’s export to the Indian market.
Underdeveloped roads, absence of rail
connectivity, poor state of linkages between roads
and land ports slow traffic movements and
consequently lead to significant delays and cost
escalation for traders. These undermine
Bangladesh’s export competitiveness in the Indian
market and raise costs of imports which in turn
harm the interests of consumers, producers and
importers of intermediate inputs for domestic and
export oriented industries. Lack of custom
automation and harmonization of custom rules,
weak custom administration, lack of warehouses,
cumbersome loading - unloading process,
deployment of manual labour and infrastructural
inadequacies at the port continue to remain as major
bottlenecks. Custom clearance procedures remain
troublesome as well. These are to be addressed
by both the countries.
In addition, other non-tariff barriers by Indian
bureaucracy such as public procurement, licensing,
countervailing measures, tariff quotas and antidumping measures are all matters of contention
between India and Bangladesh. Sometimes, it is
seen Indian bureaucracy abruptly imposes nontariff barriers on our products that even goes
against political will. This is to be stopped for the
sake of a sustainable relationship. Bilateralism
cannot be taken to that hike of desire unless trade
between Bangladesh and India is made smooth
from stumbling.
(www.observerbd.com)

Canada’s Internal Trade Barriers Must Fall
by Barrie McKenna, 14 June 2015.

WHEN foreign clients ask Toronto-based trade
lawyer James McIlroy where to put their Canadian
beachhead, he tells them to go to the United States.
“There’s better access from the US to enter the
Canadian market,” insisted Mr. McIlroy, a former
federal trade official. Even if he’s only half-serious,
it’s a disturbing indictment of the state of Canada’s
economic union.
FOCUS WTO, July-September 2015 (Vol. 17 No. 3)

The Challenge
Exporting Maple Syrup A Sticky Situation for
Ontario Producer
Two decades after Ottawa and the provinces
signed the Agreement on Internal Trade to reduce
interprovincial trade barriers, Canada remains a
country of sometimes impenetrable economic
walls. Federal Industry Minister James Moore has
acknowledged that trade deals with the United
States and Europe make Canada more open for
business to the world than it is inside the country.
“To have less economic freedom within Canada
than we consent and have agreed to with the rest
of the world is completely backwards,” Mr. Moore
said bluntly after meeting his provincial
counterparts in Toronto as part of an effort to
renew the internal trade pact next year. Don’t hold
your breath. Provinces are unlikely to touch a clutch
of the most significant internal barriers. And
Ottawa is reluctant to invoke its own constitutional
powers to force them into submission.
“I’ve seen this movie before, and it just goes
on and on,” Mr. McIlroy lamented.
“No one is going to do anything until the feds
exert jurisdiction.” Blame the sacred cows of
internal trade – energy, booze, financial services
regulation and supply management. These are the
entrenched and often unseen barriers that no one
wants to discuss, but which impose a significant
economic burden on consumers, taxpayers and
businesses. So while Mr. Moore is saying all the
right things, he’s unlikely to be able to deliver on
the big things that create such a balkanized
landscape. Provincial electrical utility monopolies
block consumers from buying power at the best
available rates and discourage the most efficient
use of the country’s energy resources. It’s a similar
story in the liquor business, where provinces
thwart interprovincial trade with their powerful
and lucrative distribution monopolies. Ottawa also
oversees a system that allocates strict provincial
production quotas in the dairy, poultry and egg
sectors – both on farms and in the processing
industry. The result is smaller and less-efficient
farms, significant barriers to the free movement
of goods and disincentives to invest in new
processing capacity. And in financial services,
Quebec and Alberta continue to block federal
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efforts to create a single national securities
regulator. When Mr. Moore talks about tearing
down internal trade walls, he’s really talking about
tackling other barriers, such as differing provincial
regulations, rules that direct government contracts
to local suppliers and conflicting professional
standards. These barriers can also add to the costs
faced by business, government and consumers. But
they are generally much less controversial than the
sacred cows. The fundamental problem is that
Ottawa is unwilling to use its constitutional muscle
to tackle both the big issues and the smaller ones,
according to Toronto trade lawyer Lawrence
Herman.
“We have a constitution that we are afraid to
rely on,” Mr. Herman said. The constitution, he
argued, gives the federal government exclusive
jurisdiction over the regulation of trade and
commerce. But the internal trade agreement is a
renunciation of that power because it’s structured
like an international trade agreement, treating
provinces as if they were sovereign states when
they are not, Mr. Herman said. “As a legal matter,
even though they can regulate locally, the provinces
have no constitutional authority to prevent the
flow of goods and services across provincial
boundaries,” he added.
Renewing the internal trade pact perpetuates
the constitutional confusion. Mr. Moore may want
to tear down the walls. But until Ottawa and the
provinces show a willingness to tackle the really
big things, the internal trade pact will remain a
sideshow. And the pressure to create a single
market will continue to come from outside Canada,
as Ottawa pursues international trade deals, with
Europe and the Trans-Pacific Partnership.
Somehow, that doesn’t seem right. As Mr.
Moore put it, it’s “completely backwards.”
(http://www.theglobeandmail.com)

Business Call Out Fed/Provinces on
Internal Trade Barriers
by Thompson Okanagan, 8 June 2015.

C FIB

is urging federal and provincial trade
ministers to push hard for a new internal
trade deal that removes trade barriers within
Canada.
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As trade ministers begin meetings in Toronto
to update Canada’s primary national agreement on
the movement of goods, services and labour across
the country (the Agreement on Internal Trade, or
AIT), small businesses are seeking a new deal that
makes internal free trade a priority: according to
a new CFIB report released during the meetings,
87 per cent of small business owners said premiers
need to reduce trade barriers between provinces.
With provincial leaders having previously
committed to establish a new internal trade deal
that removes barriers by spring 2016, there has
never been a better time to create a national,
comprehensive trade agreement. Canada is set to
open its arms to new international trade, yet its
provinces and territories still maintain artificial
barriers that prevent the free movement of goods,
services and labour within the country.
“With Canada and the European Union about
to ratify a new comprehensive free trade
agreement, it’s more important than ever for the
provinces to move quickly to remove internal
barriers within Canada through the creation of a
new trade deal,” said Laura Jones, Executive VicePresident at CFIB. “As things stand, there may be
instances where European companies have better
access to Canadian opportunities than a business
in a neighbouring province.”
Only 9 per cent of small business owners think
the existing AIT helps them trade between
provinces, and almost one-third (28%) were not
aware the AIT existed.
Thirty-one per cent of small business owners
moving goods or workers in or out of their own
province reported frustration with the often
conflicting provincial rules and regulations they
face. For example, a vehicle registration permit in
Ontario is not acceptable in Manitoba, while a
“wide load” sign posted on a truck travelling on
an Alberta highway must be switched at the
Saskatchewan border. “Despite efforts over the
years by governments to overcome Canada’s
internal trade barriers, there are still too many
restrictions from province to province,” said Corinne
Pohlmann, Senior Vice-President of National Affairs
at CFIB. “It’s time for provincial trade ministers to
take the existing momentum on trading issues to seal
a national deal that reflects the 21st century trading
needs of Canadian small businesses.”
FOCUS WTO, July-September 2015 (Vol. 17 No. 3)
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CFIB’s report recommends a new approach to
internal free trade that features vital guiding
principles:
• Mutual recognition: where a product or service
complies with rules in one province, it will be
acceptable to all provinces.
• Negative listing: an assumption that crossborder trade is permitted unless stated
otherwise.
• Dispute resolution: a faster and more direct
approach to solving disputes.
(www.businessexaminer.ca)

Obama Deal Seeks to ‘Eliminate’ Trade
Barriers with Communist Regime Now
Running $24.9 bn. Trade Deficit with US
by Terence P. Jeffrey, 22 May 2015.

THE

Trans-Pacific Partnership that President
Barack Obama is negotiating with 11 other nations
seeks to eliminate both tariff and nontariff trade
barriers with these countries, according to the
Congressional Research Service. One of those
countries is Vietnam, which the State Department
says maintains a Communist regime. In 2014, the
US ran a $24,858,700,000 trade deficit with Vietnam,
according to US government trade data published
by the Census Bureau. US producers sold
$5,724,900,000 in goods to purchasers in Vietnam.
At the same time, producers in Vietnam sold
$30,583,600,000 in goods to purchasers in the
United States. Documents related to the TPP are
currently classified. Members of Congress can only
review them in a secured room. But a report
published in March by the Congressional Research
Service — “The Trans-Pacific Partnership (TPP)
Negotiations and Issues for Congress”— describes
the basic purpose of the deal the administration is
seeking.
“The Trans-Pacific Partnership (TPP) is a
potential free trade agreement (FTA) among 12,
and perhaps more, countries,” says the CRS report
“The United States and 11 other countries of the
Asia-Pacific region — Australia, Brunei, Canada,
Chile, Japan, Malaysia, Mexico, New Zealand, Peru,
Singapore, and Vietnam—are negotiating the text
of the FTA. With over 20 chapters under
negotiation, the TPP partners envision the
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agreement to be ‘comprehensive and highstandard,’ in that they seek to eliminate tariffs and
nontariff barriers to trade in goods, services, and
agriculture, and to establish or expand rules on a
wide range of issues including intellectual property
rights, foreign direct investment, and other traderelated issues. They also strive to create a ‘21stcentury agreement’ that addresses new and crosscutting issues presented by an increasingly
globalized economy.” The most recent State
Department Country Report on Human Rights in
Vietnam presents the US government’s assessment
of the political system in that country.
“The Socialist Republic of Vietnam is an
authoritarian state ruled by a single party, the
Communist Party of Vietnam (CPV), led by General
Secretary Nguyen Phu Trong, Prime Minister
Nguyen Tan Dung, and President Truong Tan
Sang,” says the State Department report. “The most
recent National Assembly elections, held in 2011,
were neither free nor fair.” The State Department
report also commented on labour conditions in
Vietnam. “The government maintained limits on
workers’ rights to form and join independent
unions and did not enforce safe and healthy
working conditions adequately,” said the report.
“Child labour persisted.”
(http://cnsnews.com)

SNEC 2015: EPIA Wants End to EU Trade
Barriers with China by Mark Osborne,
27 April 2015.

EUROPEAN PV trade association EPIA said that

it would support free trade and the end of current
trade barriers on imported Chinese solar modules,
the first time the trade association has set a strategy
position on the ongoing trade conflict that has
impacted the PV industry.
EPIA (European Photovoltaic Industry
Association) head, Oliver Schaefer announced the
new stance in his speech at the opening of the
plenary session of SNEC 2015, held in Shanghai,
China.
Mr. Schaefer acknowledged that the former
stance of EPIA had been to sit on the fence over
the trade conflict, which had marginalised its ability
to be a major stakeholder in the conflict that led to
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a minimum import price (MIP) agreement for
Chinese modules.
“EPIA is a strong supporter of free and fair
trade and we would like to see trade relations
between Europe and China, on solar modules and
cells, return to normal undistorted, fair trade as
soon as possible, when the duties and respective
price undertaking expire in 2015,” Mr. Scahefer
said.
“The board has agreed this position, as we
believe that a return to a level playing field will
help solar power in Europe to grow, and support
the European electricity market in achieving its
challenging emission reduction goals. Consumers
will also be able to buy quality products
manufactured at scale, at the best possible prices,”
added Mr. Schaefer.
The clear policy stance to get rid of the current
agreement is designed to attract strong support
from interested parties across the supply chain on
a global basis to back EPIA plans to potentially
end the MIP by the end of 2015.
(http://www.pv-tech.org)

Cyber Threats must be Addressed
without Trade Barriers: US Commerce
Secretary by Michael Martina, 14 April 2015.

C YBERSECURITY threats must be addressed
without creating barriers to trade or investment,
US Secretary of Commerce Penny Pritzker said
during a visit to China as part of a trade delegation.
US officials, including President Barack Obama,
have raised concerns about cybersecurity
regulations China is now considering that could
limit opportunities for foreign technology
companies, including a draft anti-terrorism law and
so-called “secure and controllable” rules on
banking technology. “I have heard from numerous
American CEOs that they are either avoiding the
Chinese market or planning to reduce their
exposure here, because they fear that the rules
favour indigenous companies or that their
intellectual property is at risk, or they worry that
regulations will change unfairly,” Ms. Pritzker said
in a speech.
“These fears are real, and as a result it’s a loselose situation.” China’s new policies represent one
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of its most significant steps toward curbing foreign
technology, 18 months after former National
Security Agency contractor Edward Snowden
disclosed that US spy agencies planted code in
American tech exports to snoop on overseas targets.
“All agree we must address our cyber security
challenges without creating barriers to trade and
investment, and that China will never become a
strong innovation economy without an intellectual
property protection regime that is enforced broadly
and consistently,” Ms. Pritzker said.
She told reporters she had discussed
cybersecurity with Chinese leaders as well as the
desire to continue the dialogue. “There seemed to
be some receptivity to doing that,” she added.
Chinese Foreign Ministry spokesman Hong Lei said
China stood by its World Trade Organization
commitments but guidelines to protect information
security were necessary and the government was
“amending and perfecting” them.
“Many other countries have also established
relevant laws and regulations. We hope the relevant
sides can understand and respect China’s actions,”
he said. A group of 31 business associations from
the US, Japan and Europe told Chinese officials
they had “strong concerns” about the bank IT rules
and urged Beijing to suspend them.
Business groups fear the regulations would
favour domestic products or require that
companies disclose to the government sensitive
intellectual property, encryption keys or install
“backdoors” in products. Washington has said it
is working with allies in Europe and Japan to tackle
the Chinese barriers and has requested through
the WTO that Beijing clarify the banking
technology rules.
(http://www.reuters.com)

Declining Trade Barriers Boost Asian
Demand by Karen Kroll, 6 February 2015.

TRADE

agreements, falling commodity prices,
economic growth and Basel III are among the issues
that are top of mind for many experts in banking
and trade finance in Asia. The steady erosion of
trade barriers across Asia is boosting demand for
trade finance, says Rachel Wei, head of global trade
and receivables finance with HSBC Hong Kong and
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Macau. Indeed, the average tariff is negligible
among most members of the Association of
Southeast Asian Nations (ASEAN), the
organization reports. This “fosters greater trading
cooperation across countries,” Ms. Wei says.
The recently signed free-trade agreement
between China and Australia should boost
business, says Hariramchakraborthy Janakiraman,
head of global core trade product with ANZ. Once
it’s fully in effect, 95 per cent of goods exported to
China will move tariff-free. “There is significant
potential for growth as Chinese demand for highquality dairy and meat products continues to
grow,” Mr. Janakiraman says. Lower commodity
prices should create opportunities in many
(although not all) Asian countries, Mr. Janakiraman
reports. “As most Asian economies are large net
oil and commodity importers, a sustained period
of low prices can potentially improve trade and
current-account balances.”
A lower Aussie dollar—it’s down 9 per cent
against the US dollar year-on-year—will boost
competitiveness, as well, Mr. Janakiraman says.
“Stronger growth in major developed economies
should also assist.” Similarly, economic growth all
across Southeast Asia is helping to drive trade
finance. By 2030, two-thirds of the world’s middleclass individuals will call Asia-Pacific home, Ernst
& Young predicts. In 2009, the figure was 28 per
cent. “While economic growth leads to higher
demand for trade finance, availability of the latter
helps facilitate the former,” Ms. Wei says.
For instance, the World Bank is forecasting real
economic growth in Cambodia (a member of
Asean) at 7 per cent for 2015, notes Mr.
Janakiraman. That’s stronger than many
surrounding countries and provides sound
conditions for trade finance. Although the outlook
for the Asian economies and trade finance is
positive overall, room for improvement exists.
When it comes to the adoption of new technology,
trade finance has often lagged other areas of
banking, Mr. Janakiraman says. However, larger
customers are steadily pushing toward electronic
documentation and automation, he adds.
In addition, many trade banks now offer endto-end supply chain solutions, facilitating trade
between buyers and suppliers, says Ms. Wei. The
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implementation of some provisions of Basel III may
make trade finance more costly, and the need to
implement the regulations uniformly across
countries adds cost and complexity, Mr.
Janakiraman says. “Significant challenges exist in
automating checks for trade-based AML [antimoney laundering].”
Many large trade finance banks have begun
“de-risking” their customer portfolios by exiting
riskier customer segments and correspondent
banks. “This has the potential to exclude certain
types of customers and smaller banks from access
to the global trade finance market,” Mr.
Janakiraman says.
(https://www.gfmag.com)

US Should Scrap Trade Barriers with
Africa by Marian L. Tupy, Financial Times,
4 August 2014

NEARLY fifty African heads of state to kicked off

the first US-Africa leaders’ summit in Washington
DC in August 2014. Over the last two decades,
Africa has made great gains in global economic
integration and poverty reduction. Its importance
as a trading partner is likely to grow in the future.
American leaders should keep that in mind and
help to forge a relationship between the United
States and Africa that focuses on mutual gains from
trade, not aid.
Sub-Saharan Africa, a region once synonymous
with war, poverty and mismanagement, is back in
the news as one of new millennium’s success stories.
Since 2000, growth has hovered around 5 per cent
per year, increasing the average per capita income
by 32 per cent.
Africa’s improving economic performance is
partly attributable to the high price of commodities
and partly due to the continent’s economic
liberalisation. At the end of the Cold War, for
example, Africa’s rating was 4.71 out of 10 on the
Fraser Institute’s Economic Freedom of the World
index. By 2011, the data from the Canadian thinktank shows, it grew to 6.12.
As a consequence of greater economic freedom
and higher growth, the proportion of people living
on less than $1.25 a day dropped from 56 to 48 per
cent between 1990 and 2010. While not as
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impressive as in other regions, poverty reduction
in sub-Saharan Africa is quite an achievement,
considering that the population increased from
507m to 865m over the same time period.
Child mortality has declined from 177 per 1,000
births to 98, a decrease of 45 per cent.
The percentage of population with access to
improved drinking water sources rose from 48 to
63 per cent, while the percentage of population
with access to sanitation facilities rose from 26 to
31 per cent.
Undernourishment has fallen from 33 to 25 per
cent. Average per capita calorie supply rose from
2,150 to 2,430. The number of countries with calorie
supply below 2,000 calories, a commonly accepted
minimum, fell from 13 African states to three.
Calorie intake in Ghana, Mauritius and South
Africa is higher than that in European Union
members Bulgaria, Latvia and Slovakia.
Along with those improvements came some
salutary social developments. The position of
women, for example, is improving. According to
the World Economic Forum’s Gender Gap Report,
which examines the parity of men and women in
economic participation and opportunity,
educational attainment, health and survival, and
political empowerment, the African gender gap has
narrowed somewhat between 2006 and 2012.
Africa’s gains are particularly visible in education,
with record number of girls enrolled at all levels.
Last, but not least, the continent has grown
more democratic and peaceful. According to the
Freedom House, an American non-governmental
organization, in 1990 there were only four
politically free countries in Africa. By 2014, there
were ten free African countries. According to the
researchers at Uppsala University, the number of
conflicts remained the same between 1990 and
2013. Most of Africa’s conflicts today, however,
are minor conflicts (between 25 and 999 deaths per
year), not wars (over 1,000 deaths per year), which
have declined from eight to three.
The Washington summit comes eight years after
the China-Africa leaders’ summit in Beijing that
focused on the expansion of trade and investment
between the two markets. The economic
relationship between China and Africa has
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blossomed since then. Between 2006 and 2012, the
volume of trade between the two increased from
$55bn to $200bn – twice as much as the volume of
trade between Africa and the United States. The
percentage of Chinese investment going to Africa
is four times higher than that of the United States.
While it is true that much of the Chinese
investment in Africa has been state-driven, research
indicates that Africa has become an attractive
destination for tens of thousands of Chinese private
sector companies eager to do business in the risky
African environment.
For a long time, many Americans have tended
to see Africa through the prism of foreign aid.
Today, it is clear that economic freedom, not aid,
is a key contributor to growth and prosperity. As
Bono, the well-known campaigner against global
poverty said during his 2012 speech at Georgetown
University: “Aid is just a stop-gap. Commerce [and]
entrepreneurial capitalism takes more people out
of poverty than aid.”
If President Obama wants to help Africa, he
should promise to work with Congress to
eliminate the remaining tariff and non-tariff
barriers to trade with the African continent. If he
does so, the US-Africa leaders’ summit will turn
out to be both meaningful and lastingly beneficial.
(http://www.cato.org)

2014 European Report: Closing the Trade
Barrier Gaps by Patrick Burnson, Executive
Editor, Logistics Management, 1 May 2014.
As the EU slowly recovers from its economic
doldrums, member nations vie for US investment
and logistical services while shippers increase their
willingness to enlarge operations on the continent.
With $1 trillion in trade taking place between
the US and the 27 nations comprising the European
Union (EU), the potential impact of a new
transatlantic trade pact is truly significant. The
combined population of 800 million generates
almost half of the world’s gross domestic product
and represents 40 per cent of global trade.
But while negotiators for the Transatlantic
Trade and Investment Partnership (TTIP) have yet
to iron out a deal, savvy US shippers have begun
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to vet logistics providers and EU supply chain
networks to take advantage of expected changes
in market access, regulatory aspects, and rules.
“The biggest transatlantic trade bonanza lies
in reduction of non-tariff barriers,” says Ann
Bruno, vice president of international operations
of ICAT Logistics. “If TTIP negotiators succeed in
eliminating only half of the non-tariff barriers, the
GDPs of both the US and the EU will increase by 3
per cent.”
Fortunately, adds Bruno, railroads, shipping
lines, air freight companies and ports will have
plenty of time to prepare for the coming “TTIPing” point in transatlantic trade.
Poland: Investment Playing Off
Way ahead of the game in this regard, is
Poland, which continues to serve as an example of
how to capture and grow its logistical network.
“We see more countries in the EU attracting
investment in infrastructure, following Poland’s
example,” says Richard Thompson, global head of
supply chain and logistics solutions at real estate
services firm Jones Lang LaSalle (JLL). “Poland is
currently the third largest market for U.S.
multinationals behind China and India, with
companies like Proctor & Gamble and Kimberly
Clark leading the way.”
According to Thompson, US shippers looking
to optimize their presence in the EU are also
looking for “sustainable” transport models linking
seaports, airports, warehousing, and point-of-sale
destinations.

“Poland’s predicted presence in the top three,
in terms of consumer spending and manufacturing
increases within Europe, means that it’s set to play
a huge role in the future of the European logistics
markets,” says Karel Stransky, director of
corporate solutions at Colliers.
Amazon.com Inc., the world’s largest ecommerce company, recently hired more than
6,000 permanent employees in three new logistics
centers in Poland to build capacity for further
expansion in Europe. “Poland’s central location in
Europe, proximity to Amazon’s European clients,
and access to a skilled workforce were among the
reasons for Amazon’s investment decision,” says
Tim Collins, director of the e-retailer’s European
operations.
According to Collins, Amazon plans to open
two centers near Wroclaw in southwestern Poland
and one facility near the city of Poznan, 150 miles
east of Berlin. The Poznan center and one of the
Wroclaw centers will open in August 2014, while
the second Wroclaw logistics hub will start
operations in mid-2015. The announcement came
as scant surprise to FedEx Express, which has been
active in the region for the past several years.
“The strong position of the Polish economy and
tremendous popularity of e-commerce have both
contributed to increasing demand for shipping
services,” says Michael Ducker, chief operating
officer of FedEx Express. “We view Poland as a
key market for investment and growth.”
Germany: Growing Connections

“Just as it has been in the States, intermodalism
is growing like crazy in Poland and neighbouring
countries,” says Thompson. “We’re seeing much
less reliance on trucking, and more use of short
rail. It goes without saying that e-commerce is going
to trend up in the EU as well.”

Four years ago, FedEx relocated its Central and
Eastern European hub from Frankfurt to Cologne
to advance its agenda in the region. UPS, another
dominant EU logistics player, has also targeted
Germany’s Cologne/Bonn Airport for the future
by announcing a $200 million expansion—its largest
facility investments in the company’s history.

Analysts with Colliers International, another
leading commercial real estate service, contend that
the industrial and logistics market in Europe is on
track to grow exponentially over the next 10 years,
with Poland set to benefit the most. Indeed, more
than 350 US firms now have offices, factories,
subsidiaries, or joint ventures operating in
Poland.

“With this upgrade, we now have the
equivalent of 15 football fields of sorting space for
a growing export economy on the move,” says
Cindy Miller, president of UPS Europe. “All of this
ensures that UPS’ Cologne/Bonn air hub remains
the centerpiece of the company’s European express
network, a key component of UPS’ global air
operations.”
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The operating area now at Cologne/Bonn
measures more than 1,130,000 square feet. The
addition of eight automated sorters increases the
hub’s package sorting capacity by 70 percent to
190,000 packages per hour—or around 53 packages
per second. The conveyor system now delivers a
package just 15 minutes through the hub from
unload to load point.
“This is part of a long-term strategy to help
shippers successfully compete and do business on
the important trading lanes within Europe and
linking Europe to North America and Asia in an
era when free trade agreements on the horizon
promise growth for companies large and small,”
adds Miller.
Frankfurt Airport (FRA), meanwhile, achieved
a new annual record in cargo growth to 2.1 million
metric tons last year. Just this past January, FRA’s
cargo throughput (airfreight and airmail) advanced
7.2 per cent to 160,970 metric tons. Infrastructure
continues to expand, too.
“FRA is the only major airport in Europe to
open a brand new runway [in 2011], followed by a
large Pier A-Plus terminal expansion in 2012,” says
Anke Giesen, Fraport AG’s executive board
member and executive director of ground
handling. “Furthermore, new on-airport
development sites are available at our freight
station, Cargo City.”
DB Schenker, a leading European integrated
logistics service provider, opened its new
European headquarters here in late 2013. And this
year, the House of Logistics and Mobility, the
world’s first airport university campus, will locate
there as well, providing ongoing education for U.S.
and EU logistics managers.
While Germany’s Hanseatic city of Hamburg
is known chiefly for its seaport, US air shippers
are beginning to take note of it as well. Earlier this
year, Hamburg Airport began construction on its
new Hamburg Airport Cargo Center (HACC).
Modern facilities here will replace the existing air
cargo center. The new facility will be 645,834 square
feet and will open in summer 2015.
“We’re investing around 45 million euro from
our own funds in the modern airfreight facilities,”
says Michael Eggenschwiler, the airport’s CEO.
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“The design of the Cargo Center was planned in
cooperation with the freight forwarding companies
already based there.”
The airport has a high tenanting ratio, with
around 85 per cent of the space either already under
contract or fully negotiated and ready for contract.
HACC, which includes offices, will have an annual
capacity of up to 150,000 tons of cargo.
EU’s Big Three Ports
According to JLL’s Thompson, US shippers
should concentrate on a trio of ocean cargo
gateways when considering ocean freight
penetration into the EU: Hamburg, Anwerp, and
the “mega” port of Rotterdam.
Emile Hoogsteden, director of containers and
logistics at the Port of Rotterdam Authority, says
that the port is optimizing its supply chain network
with the ongoing development of Maasvlakte 2 —
an extension of its existing industrial warehousing
space along with expansion of Rotterdam Mainport
Development Project (PMR).
“Nowhere else in Europe will the largest ships
in the world be able to moor 24 hours a day,” says
Hoogsteden.
With nearly 30 per cent of Northern Europe’s
annual container imports and exports passing
through the Port of Rotterdam, the region is
unsurprisingly a major focal point for
manufacturers and retailers in European supply
chain operations.
For example, Menlo Worldwide Logistics, the
global logistics and supply chain management unit
of Con-way Inc. is now looking to develop its
business at the 93,000-square-foot facility in
Rotterdam still further. According to Tony Gunn,
Menlo’s managing director in Europe, 57 per cent
of all Asian- and US-sourced products have a
European distribution center located in the
Netherlands. “And a significant proportion of
these are in the Rotterdam region due in large part
to the flexibility that the location allows dynamic
supply chains.”
While Menlo’s current Rotterdam-based
shippers reside predominantly within the high tech
sector, the logistics capabilities of its personnel and
suitability of the warehouse are also geared to
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handling life sciences, lifestyle, and e-commerce
product, adds Gunn.
Indeed, with key nodes in that transport
network such as Schiphol, Brussels, Aachen, and
Dusseldorf all within a two hour drive (Frankfurt
just four hours), the hubs of the major freight
integrators are all less than an hour away from
Rotterdam.
Last year was also a stellar year for the Port of
Antwerp, Rotterdam’s neighbour to the southwest.
The Belgium port set a new record, with a total
freight volume of 190.8 million tons, representing
growth of 3.6 per cent over the previous year.
“While the container volume contracted
slightly as a result of the economic recession, this
was more than made up by the excellent figures
for liquid bulk, up by 31.4 per cent,” says Stefanie
D’Herde, the port’s marketing coordinator. These
growth figures demonstrate that the investments
by private companies in combination with the targeted efforts by the Port Authority and the various
trade associations are bearing fruit, D’Herde adds.
Last year was also characterized by the
continued increase in the size of container carriers,
with units of 18,000 TEU entering service. Another
significant development was the setting up of the
P3 network, whose choice of Antwerp as a port of
call not only reinforces the gateway’s position in
the worldwide supply chain, but also confirms
Antwerp’s firm place among top-ranking world
ports.
“The problem-free call by the Mary Maersk
(18,000 TEU) once more confirms the ease of access
for even the largest container ships and shows that
the deepening of our channel has been a success,”
says D’Herde. And given the frenzy of activity on
the continent as of late, industry analysts say that
more “problem free” events in the supply chain
arena are most welcome.
(http://www.logisticsmgmt.com)

Technical Trade Barriers Facing US Meat
Exports by Thad Lively, 1st Quarter 2013.

IT has become a cliché to assert that the principal

barriers to trade in agricultural products since the
creation of the World Trade Organization (WTO)
are to be found in the realm of sanitary and
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phytosanitary (SPS) measures rather than
traditional border measures like tariffs and quotas,
but this is undeniably the case for trade in beef
and pork products. Tariffs and, to a much smaller
extent, quotas continue to restrict imports into, and
depress consumption in, many of the largest beef
and pork consuming countries around the globe.
In general these measures have the virtue of
operating in a relatively transparent and
predictable fashion. Moreover, because most tariffs
are applied on a most favoured nation (MFN) basis
they affect imports from all suppliers equally.
Sanitary measures applied to beef and pork
imports, on the other hand, are discriminatory by
their very nature. At one level, this is a natural
result of the fact that animal and public health
conditions differ among supplying countries.
However, because sanitary measures often are not
applied in a transparent or predictable fashion,
there is considerable scope for countries to use them
in ways that are not consistent with their
obligations and commitments under the WTO
Sanitary and Phytosanitary Agreement. A short but
by no means exhaustive list of sanitary barriers
facing US beef and pork exports today is sufficient
to illustrate the variety of measures in use by major
meat consuming countries.
The Continuing Consequences of Bovine
Spongiform Encephalopathy (BSE)
The US beef industry’s experience with BSE
stands as the prime example of the impact that the
indiscriminate application of sanitary restrictions
can have on global meat trade. In 2003 when the
United States reported its first case of BSE it was
the largest beef exporting country in the world.
Overnight, after the first case was announced,
countries around the world closed their borders
to US beef. Since then the US government together
with the industry has pursued a sustained effort
to negotiate the restoration of access for US beef
and repair the damage that was done to the image
of the United States as a beef producing country.
Notwithstanding these efforts, the value of lost
beef exports over the last nine years is estimated
at $15.0 billion and in 2011, exports finally returned
to their 2003 level. Contrary to the guidelines of
the World Organization for Animal Health (the
OIE), most beef importing countries still maintain
restrictions on imports from the United States, and

53

News/Articles

China and Australia, among others, ban US beef
entirely.
Given the damaging and precedent-setting
nature of the US experience with BSE, it is
worthwhile to ask what the US beef industry has
learned from this episode in its history. The list of
lessons is long and has had a profound impact on
the way the industry thinks about and approaches
the export side of its business. At the top of the
list is a much greater appreciation for the value of
exports to the industry’s long-run health. Along
with this also came a clear understanding for many
in the industry of the vulnerability that is an
inherent part of relying on exports to account for
a growing share of production.
Beyond these valuable and sobering lessons,
the industry also gained some useful insights into
the realities of agricultural trade in this era of
intensive reliance by importing countries on
sanitary measures as the preferred means of
restricting imports. For example, the last nine years
have shown that having science on your side is a
necessary but not a sufficient condition for
prevailing in trade disputes that revolve around
sanitary measures. Similarly, the BSE experience
has shown that a strategy for resolving these
disputes that relies primarily on the relevant
international standard is likely to fall short in a
world where countries, including the United
States, are sometimes selective in their adoption
of those standards.
The beef industry’s long and painful experience
with BSE also has reinforced the established fact
that countries typically take a very long time to
reverse the decision to close their markets to
imports. One of the hardest lessons to learn for all
countries that have found themselves locked out
of markets is that, once markets close, the dynamics
of the importer-exporter relationship changes. The
importing country is now in the position of setting
the terms under which it will reopen its market,
and the exporting country has very little, if any,
leverage to use in asserting its rights and making
arguments for the safety of its products.
When this new dynamic becomes established,
importing countries typically prefer to reduce their
import restrictions and re-open their markets in a
series of steps rather than fully restore access in a
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single grand gesture. A corollary to this is that, a
market-opening negotiating strategy by the
exporting country that takes an “all or nothing”
approach is likely to produce an impasse. That
leaves the importing country’s market closed and
both countries dug in behind seemingly
irreconcilable positions.
Finally, the BSE experience has reinforced to
the industry and the US government the truth of
the well-known adage that in trade agreements,
as in all international undertakings, “the devil is
in the details.” For this reason it is critically
important that governments negotiate the terms
of technical trade agreements in close consultation
and coordination with experts from the affected
industry to ensure that the resulting protocols are
consistent with, and supportive of, commercial
practices.
Conflicts over the Role of Beta-Agonists in
Production
The European Union (EU) is perhaps the
obvious place to start any discussion of trade
restrictive standards for meat, since it has achieved
an unparalleled level of notoriety for adopting and
maintaining measures that are inconsistent with the
scientific evidence on the health risks associated
with certain production technologies. Notable
among the EU’s restrictions are its ban on the use
of hormones and beta agonists in cattle production
and its ban on the use of beta agonists in swine
production. Beta agonists are a class of compounds
that includes some products that are widely
accepted as safe (e.g., ractopamine and zilpaterol,
both of which are approved in the United States
and a number of other countries) and others like
clenbuterol that are recognized as dangerous and
are banned in most countries. Ractopamine and
zilpaterol are feed additives that are used to
increase feed conversion efficiency in cattle and
pigs.
Beta agonist and hormone bans in beef and
beta agonist bans in pork by the EU stem from the
application of the so-called “precautionary
principle,” which it has used to justify bans and
restrictions on a number of agricultural production
technologies. As applied by the EU, the logical and
prudent concept of caution has been transformed
into a justification for maintaining restrictions on
FOCUS WTO, July-September 2015 (Vol. 17 No. 3)
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certain food production processes. These processes
are considered, on the basis of what it judges to
be inadequate evidence to the contrary, to carry
unacceptable risks to human or animal health or
the environment.
Despite its bans on hormones and beta
agonists, the EU has maintained a high level of
self-sufficiency in beef and pork. This has been
possible only because of high tariffs, restrictive
quotas, and an expansive structure of domestic
supports that result in European consumers paying
some of the highest prices for their food of anyone
in the world.
If the EU maintains some of the world’s most
notorious sanitary measures for beef and pork,
Russia, as one of the newest members of the WTO,
has a long way to go to bring its standards for
meat into compliance with its new international
obligations and commitments. In addition to its
zero tolerance for the presence of residues of beta
agonists in beef and pork, Russia maintains similar
trade restrictive and non-science-based standards
for tetracycline residues, food-borne pathogens,
and slaughter plant hygiene. Unlike the EU, Russia
is far from achieving self-sufficiency in beef or pork
and will continue to rely heavily on imports to meet
growing consumption levels for the foreseeable
future as the middle class expands and meat
becomes a larger part of the Russian diet.
Although China has been a WTO member for
more than ten years, its track record for bringing
its sanitary measures for beef and pork into
compliance with the requirements of the SPS
Agreement is, at best, mixed. Like Russia, China
maintains a zero tolerance for the presence of
residues of hormones and beta agonists in beef and
pork and applies trade restrictive, non-sciencebased standards for food-borne pathogens in meat.
The Intersection of Science and Safety
Last summer the Codex Alimentarius
Commission -— the international standard-setting
body for public health, adopted maximum residue
limits (MRLs) for ractopamine residues in beef and
pork and agreed to launch the standard-setting
process for zilpaterol. This came after five years
during which the EU, with the support of a number
of countries including Russia and China, had
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blocked the adoption of a Codex standard for
ractopamine. The EU’s opposition to the Codex
MRLs was not based on any defensible scientific
arguments but instead stemmed from the
application of its policy on the use of agricultural
productivity-enhancing technologies. According to
that policy, the EU will actively work to block the
adoption of international standards that recognize
the safety of technologies that it has banned, even
if its bans are not supported by scientific risk
assessments. This policy is itself an extension of
the precautionary principle, which has guided many
of the EU’s most controversial domestic production
standards, into the realm of international standards
and trade.
As noted above, the EU is not alone in
restricting the use of beta agonists; Russia, China,
Taiwan, and Thailand also apply restrictions to
their use domestically and in meat imports. This
group of countries was joined by many others in
opposing the adoption of the MRLs for ractopamine
by the Codex, and the final vote was extremely
close (69 countries for adoption and 67 against).
The EU, Russia, and China have all disavowed the
outcome of the Codex process and have proclaimed
their intention to maintain their restrictions on the
use of ractopamine domestically and on residues
in meat imports. Under the terms of the SPS
Agreement WTO member countries are not
required to adopt international standards, but if
they apply more trade restrictive standards they
are required to support these standards with a
scientific risk assessment. None of the countries
that currently maintain restrictions on ractopamine
have met this WTO requirement.
The current impasse over beta agonists and
ractopamine in particular poses a number of
especially difficult challenges for the US beef and
pork industries. Ractopamine and zilpaterol have
been widely adopted by cattle feeders and pork
producers in the United States, and most of the
beef and pork produced in this country comes
from animals that have been fed one of these
feed ingredients. On the other hand, most of the
other beef and pork exporting countries in the
world either have not approved ractopamine or
zilpaterol or have provided importing countries
where the products are restricted with
guarantees that they will not export beef and
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pork to them from animals that have been fed
one of these compounds.
For the US beef and pork industries, losing
access to important export markets like Russia
and China would come at a high cost. However,
abandoning the use of beta agonists to meet these
countries’ requirements could drive up
production costs enough to undermine the
industries’ capacity to compete in these same
markets. More fundamentally, agreeing to meet
Russia’s or China’s restrictive policies on beta
agonists would represent a retreat from the
commitment to science and technology that has
fueled the growth in US agricultural productivity
over the past 75 years. The beef and pork
industries have been at the vanguard of this drive
to adopt safe, effective technologies as they have
received regulatory approval and have been
brought to the US market. Both industries clearly
recognize what they would give up in increased
efficiency and improved competitiveness in
global markets if they agreed to back away from
their commitment to technologies like
ractopamine and zilpaterol.
The ractopamine vote in the Codex and the
deepening dispute over how to regulate the use of
this compound highlight a growing divide between
countries that have made a commitment to
technologically-intensive agricultural production
systems and those that have not. If the
reservations held by the latter group of countries
only manifested themselves in regulations that they
apply to their domestic agriculture industries, their
policies would not put them at odds with the other
group of countries. Nor would they find themselves
out of compliance with the obligations and
commitments they have taken on as members of
the WTO.
But the EU and the group of countries that
opposed the MRLs for ractopamine in the Codex
are actively pursuing policies that are designed to
go beyond their own borders and blunt the spread
of innovation and the development of new, safe,
productivity-enhancing technologies. This should
be a source of very serious concern for anyone who
is thinking about how the world is going to achieve
food security for our expanding population in the
next 30-40 years. The United States, the European
Union, and the other countries at the forefront of
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this debate have a shared responsibility to find a
way to bridge their differences and come together
behind a program that will draw on all available,
safe agricultural productivity-enhancing
technologies to feed our hungry planet in the years
ahead.
(http://www.choicesmagazine.org)

An Increase in Barriers to Trade is
Reported by Aannie Lowrey, 22 June 2012.

A RGENTINA

tweaked import regulations on
bottle caps and water balloons. India banned
exports of cotton. South Africa instituted a tariff
on artificial turf. Those recent policy changes
sound minute. But they, and scores more like
them, have stoked fears about trade
protectionism rising as the global economy cools.
The WTO and other independent analysts are
sounding the alarm. In a report released at the
end of April, the WTO said that since midOctober the Group of 20 economies — the
world’s biggest, which account for a vast
majority of the world’s economic output and
trade — had added 124 new restrictive measures
affecting about 1 per cent of world imports.
Global Trade Alert, a respected independent
survey, titled a June update on trade protections
“Debacle.” It bumped up its estimate of the number
of protectionist measures enacted in 2010 and 2011,
by 36 per cent, and warned that countries had
many more coming. The European Union also
issued a report finding a “staggering increase in
protectionism” in recent months. Group of 20
members “need to seriously step up their efforts
to fight protectionism,” Karel De Gucht, the
European Union trade commissioner, said in a
statement. “It sends the wrong signal to global
trading partners, it sends the wrong signal to
investors and it sends the wrong signal to the
business community.”
The wave of protectionism comes as growth
has slowed or stalled in nearly every region of the
world. Trade experts say that governments —
particularly in developing and emerging economies
that rely heavily on exports to fuel their growth
— have felt pressure to protect their domestic
industries and started inhibiting foreign
competition to compensate. “Governments are
FOCUS WTO, July-September 2015 (Vol. 17 No. 3)
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facing particularly difficult economic conditions
domestically,” the World Trade Organization,
based in Geneva, said in its report. “They must
resist the temptation to move toward more
nationalistic and inward-looking policies. This
kind of policy will not solve their problems and
they risk generating tit-for-tat reactions by their
trading partners.”
Rising tensions over trade flared, when the
US sharply criticized Argentina and Indonesia
for enacting new import restrictions. “Our
question for Argentina again today is: When will
the government put an end to the nontransparent and restrictive measures and
practices that have been the source of such
longstanding
irritation
and
growing
frustration?” said an American attaché at the
WTO, Rachel Bae, according to a Reuters report.
In light of the creeping protectionism and the
testier global climate, trade became a prominent
topic at the Group of 20 leaders summit meeting
in Los Cabos, Mexico. The Group of 20 countries
upheld their promise not to protect their own
businesses by restricting trade — the so-called
standstill clause. But talks over how long to
extend the pledge were tense. Some countries
wanted the pledge to expire at the end of 2013.
The negotiators representing the Group of 20
countries failed to work out a deal, and the
presidents and prime ministers had to step in to
reach an agreement to extend the pledge
through 2014.
Analysts argue that the countries in the Group
of 20 are already breaking their pledge by enacting
new measures. “The more recent wave of trade
restrictions seems no longer to be aimed at
combating the temporary effects of the global crisis,
but rather at trying to stimulate recovery,” said
the WTO, adding that protectionism is “now a
matter of concern.”
According to the Global Trade Alert, the
share of protectionist measures put in place by
Group of 20 economies has climbed to 79 per cent
today from 60 per cent in 2009. Experts said that
while the increase in trade restrictions was
worrisome, the overall number of new measures
and the percentage of exports and imports hit
by them was not. In past recessions, countries
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have hastily thrown up much more significant
trade barriers. “The record is actually rather
good,” said Michael Froman, assistant to the
president for international economic affairs, who
served as the US representative at the summit
meeting. “The fact that major countries have taken
actions that only affect such a small amount of
trade in this environment — I think that’s quite
positive.” Still, analysts said the trend did not
look good. “The Group of 20 countries are
saying, ‘There’s no repeat of the Great
Depression! We should probably get a star of
honor!’ ” said Gary Clyde Hufbauer, a trade
expert at the Peterson Institute for International
Economics, a research organization in
Washington. “It’s true it’s not a rerun of the
Great Depression. But there’s a lot of it. And
it’s not slowing down. That’s the alarming part
of the story.”
Moreover, trade experts said that countries
were adopting subtle new trade-restricting
measures that were harder for watchdogs to
pinpoint and count. For instance, some countries
had issued guidelines asking government offices
to procure goods or services from domestic
companies. “The WTO rule book has a lot of space
in it,” Mr. Hufbauer said. “Countries figure out
the loopholes, and that’s how you get all this
gimcrack coming in at the margins of the WTO rules
or outside of them.”
(http://www.nytimes.com)

Wrong Side of the (Trade) Barriers: Turkish
Cypriot Hopes that EU Membership Heralded
A Brighter Economic Future Have Proved
Unfounded by Herman Prein Moestue,
5 September 2008.

IN normal circumstances, Orhan Dagli would be
able to trade freely with businesses in countries
that are, like his, members of the EU. But, at
matters stand, his company, Dagli Trading,
currently has to pay a 40 per cent customs
surcharge to export its cleaning products and
cosmetics. The result, he says, is that he cannot
sell his products, he cannot compete. There is
one reason for the surcharges: Dagli Trading may
operate from Cyprus, a member of the EU, but
it is based in the north of the divided island, in
the Turkish Republic of Northern Cyprus, a state
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Trade with the EU Dries Up

recognised only by Turkey. Though he and other
Turkish Cypriots are recognised as EU citizens,
EU law is suspended in Northern Cyprus and
businesses based there therefore fall outside the
EU’s customs and fiscal territory. The EU has
sought to get round that problem by drafting an
agreement on direct trade – but that has been
scuppered by the government of the Republic of
Cyprus, which represents the Greek Cypriotdominated south of the island.

Dagli Trading’s predicament is not simply the
result of a conflict between ethnic Turks and
Greeks over three decades ago. It also reflects
the difficulties that the EU has had in navigating
a diplomatic course between the Cyprus’s
Turkish and Greek governments and in ensuring
that ordinary channels of trade remain open. Two
decisions by EU institutions have had a major
impact in recent years, one a legal ruling, the
second an initiative that the EU hoped, after
Cyprus’s admission to the club, would facilitate
trade. There was a time when Turkish Cypriots
not just traded directly with the EU, but also
sold more in the EU than in Turkey. But a
decision in the European Court of Justice (ECJ),
the EU’s top court, stopped this trade in 1994,
halting the previous practice of applying
‘Republic of Cyprus’ seals to containers with
Northern Cypriot products. Just how important
that decision was is easy to demonstrate. Until
that point, 73 per cent of Northern Cyprus’s
exports went to EU countries (primarily the UK);
now, according to 2006 figures, 45 per cent go to
Turkey and just 19 per cent to the EU. But the
ECJ’s decision did more than change trading
patterns – it caused Northern Cyprus’s limited
production capacity to drop still further.

The Difficulties of Isolation
The North has now been internationally
isolated for 34 years, since a Greek-led coup
d’état in 1974 ousted the Cypriot president, an
ethnic Turk, and triggered an invasion by
Turkey.
Dagli Trading – and Northern Cyprus as a
whole – is dependent on Turkey. Turkey has
30,000 soldiers in Northern Cyprus. Turkey
provides the North with aid. Turkey buys 45 per
cent of Northern Cyprus’s exports. And it is
through Turkey, that much of the remaining 55
per cent reaches global markets, since many
countries refused to take products from a state
they do not recognise. In Dagli’s case, Turkey is
a conduit primarily to Israel and the Middle East,
his company’s core market. And it is also only
through Turkey that European tourists can reach
Northern Cyprus. All flights from Europe to
Ercan airport – an international airport in little
more than name – have to touch down first in
Turkey. There are enough tourists who
persevere to make tourism a mainstay of the
North’s economy. And tourism has been easier
as checkpoints were opened in 2003 for the first
time in 30 years. Understandably, though, most
potential travellers are unwilling to foot the
extra costs of visiting the north of the island,
notes Alp Cendiz Alp, vice-president of the
Turkish Cypriot Chamber of Commerce. The
reason is the same: governments around Europe
refuse to direct planes to a state whose status
they do not recognise. Alp demurs from that
argument. “Asking for direct flights is not asking
for recognition,” he maintains. That argument
has made little headway, and the reality remains
uncompromising.
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The other key moment was 2004, a year in
which Turkish Cypriot businessmen hoped that
their isolation would end with Cyprus joining the
EU as a united island. A week before Cyprus’s
admission to the EU, Greek Cypriots rejected a
settlement brokered by Kofi Annan, the UN
secretary-general, that would have re-united
Cyprus as a confederation. The hopes of Turkish
Cypriot businessmen and a sizeable (65%) majority
of their fellow Turks were dashed.
The EU’s Floundering Plans
The EU rushed to honour the Turkish Cypriots’
‘Yes’ to the Annan Plan. Two days before Cyprus
joined the EU in May 2004, the EU came up with
the Green Line Regulation, a mechanism that
enables Turkish Cypriots to export goods to
Southern Cyprus.
(http://www.politico.eu/article)
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